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Solaris Oilfield Integrated Wellsite Solutions

Disclaimer

Forward-Looking Statements

The information in this presentation includes “forward-looking statements.” All statements, other than statements of historical fact included in this presentation, regarding our management, strategy, future operations, financial
position, estimated revenues and losses, projected costs, prospects, plans and objectives of management are forward-looking statements. When used in this presentation, the words “could,” “believe,” “anticipate,” “intend,”
“estimate,” “expect,” “project” and similar expressions are intended to identify forward-looking statements, although not all forward-looking statements contain such identifying words. These forward-looking statements are
based on Solaris’ current expectations and assumptions about future events and are based on currently available information as to the outcome and timing of future events. When considering forward-looking statements, you
should keep in mind the risk factors and other cautionary statements described under the heading “Risk Factors” included in Solaris’ Quarterly Report on Form 10-Q filed with the Securities and Exchange Commission on July 28,
2023. We caution you that these forward-looking statements are subject to all the risks and uncertainties, most of which are difficult to predict and many of which are beyond our control, incident to the transportation, storage
and delivery of proppant. These risks include, but are not limited to, the level of domestic capital spending by the oil and natural gas industry natural or man-made disasters and other external events that may disrupt our
manufacturing operations, volatility of oil and natural gas prices, changes in general economic and geopolitical conditions, large or multiple customer defaults including defaults resulting from actual or potential insolvencies,
technological advancements in well service technologies, competitive conditions in our industry, our ability to fully protect our intellectual property rights and changes in the long-term supply of and demand for oil and natural
gas. Should one or more of these risks or uncertainties occur, or should underlying assumptions prove incorrect, our actual results and plans could differ materially from those expressed in any forward-looking statements.

n” u

You are cautioned not to place undue reliance on any forward-looking statements, which speak only as of the date of this presentation. Except as otherwise required by applicable law, we disclaim any duty to update and do not
intend to update any forward-looking statements, all of which are expressly qualified by the statements in this section, to reflect events or circumstances after the date of this presentation.

This presentation includes financial measures that are not presented in accordance with generally accepted accounting principles ("GAAP"), including EBITDA and Adjusted EBITDA. While management believes such measures are
useful for investors, they do not have any standardized meaning and are therefore unlikely to be comparable to similar measures presented by other companies. The presentation of non-GAAP financial measures should not be
used as a replacement for, and should not be considered in isolation from, financial measures that are in accordance with GAAP. Please see the Appendix for reconciliations of those measures to comparable GAAP measures.

Industry and Market Data

This presentation has been prepared by Solaris and includes market data and other statistical information from third-party sources, including independent industry publications, government publications or other published
independent sources. Although Solaris believes these third-party sources are reliable as of their respective dates, Solaris has not independently verified the accuracy or completeness of this information. Some data are also based
on the Solaris’s good faith estimates, which are derived from its review of internal sources as well as the third-party sources described above.

Trademarks and Logos

Solaris owns or has rights to various trademarks, service marks and trade names that is uses in connection with the operation of its business. This presentation also contains trademarks, service marks and trade names of third
parties, which are the property of their respective owners. Solaris’ use or display of third parties’ trademarks, service marks, trade names or products in this presentation is not intended to and does not imply, a relationship with
Solaris or an endorsement or sponsorship by or of Solaris. Solely for convenience, the trademarks, service marks and trade names referred to in this presentation may appear without the ©, ®, TM or SM symbols, but the omission
of such references is not intended to indicate, in any way, that Solaris will not assert, to the fullest extent under applicable law, its rights or the right of the applicable owner of these trademarks, service marks and trade names.
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Solaris Oilfield Integrated Wellsite Solutions

Solaris Snapshot (NYSE: SOI; ~S500 Million Market Cap.)

Investment Highlights

Committed to

Established o New Product Jaenes Shareholder  reuninessosorie

cash flow through

growth potential prior cycle is driving ST T
eader i rowth & eturns ...

offerings cash flow growth share buybacks

Integrated Solaris Wellsite Offering Founder-Run; High Inside Ownership Strong Through-Cycle Shareholder Returns

~S500 MM o e :
~30% of current market

Proppant Systems

Management

Top Fill System

cap. returned to

Fluid Systems 18%

shareholders
over last 5 years(?)

Yorktown

18% >$150 MM(1)

Share Repurchases

Dividends

AutoBlend™ Integrated Electric Blender

Market Cap. Cumulative Shareholder Returns
(1) Paid and declared dividends through 8/21/23 and share buybacks through Q2 2023
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Solaris Oilfield Integrated Wellsite Solutions

New Product Offering New Product Offering
Solaris Delivers
Innovative Products &

Solutions and

Comprehensive Services

AutoBlend™ Integrated Belly Dump
Electric Blender Offloading Options

to the Industry

Real Time Vendor-to-Blender Supply Chain
Metrics Help Minimize NPT

Proppant and Fluid AutoHopper™ Automated Sand Delivery Last Mile Logistics
Management Systems

Automatically controls pace of sand delivery from silos e o |
Market Leader with Growing Share of U.S. Wellsite to blender, reducing personnel requirements and risk Turnkey Solution of sand deliveries from Id $ei:gfce Team Dedicat

Proppant Storage Market Beyond ~1/3 Historically of spills Sand Mine to Blender o v er Support
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Solaris Qilfield Integrated Wellsite Solutions

Solaris’ Integrated Offering Electrifies, Automates and
Streamlines the Low-Pressure Side of Completions

Traditional
Offerings

Technology Integration
Tailored and integrated software runs through the entire Solaris ecosystem on the wellsite and allows for safer, remote
operation from the data van and drives logistics and operational efficiencies with real-time data monitoring

Electrification
Solaris’ 100% electric designs have fewer moving parts and built-in redundancy, which drives savings on maintenance and
costly non-productive time and reduces emissions

Streamlined Footprint

Vertical raw material storage, direct integration with AutoBlend™ and vertical top-fill offloading of sand with belly-dump trucks
minimizes the footprint of low-pressure operations on the wellsite, while maintaining the option to offload pneumatically
without disruption

Automated Operations
Automated controls reduce labor requirements by ~“80% compared to traditional technologies, allow Solaris equipment to be
operated remotely from the data van and reduce silica dust exposure by removing people from potentially high-risk areas

Patent Protection
As of December 31, 2022, we had six issued patents in the United States, eight corollary patents issued in Canada and two
corollary patents issued in Mexico; four pending utility patent applications in the United States, one in Canada, and two in
Mexico. Each patent and patent application relates to our systems, services and other technologies. Our issued patents

expire between 2032 and 2041.

N
S0+ A+ e+ aa -+ FATR

Sand Chemicals Water Blender Integration
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Solaris Qilfield Integrated Wellsite Solutions

Solaris’ Integrated Offering Drives Efficiency in the Low-Pressure Completions Value Chain
== ORBIN ———~ -~ ———~————— TRANSPORTATION — — — — — — — — = = = — — = — — = — — = — — — — — — WELLSITE - — — — — — = = — = — — — — — — — -

BOTTOM DROP

SOLARIS SERVICE*

TOP FILL

SOLARIS PRODUCT

2,

PNEUMATIC

SOLARIS SERVICE™

SAND

Ef’mw * *m.m

. ~ SAND SYSTEM

SOLARIS PRODUCT

AUTOBLEND

|- SOLARIS PRODUCT

!
L i e s LOW PRESSURE STORAGE ANDBLENDING - — - — — — — — — — = = — — ~ (=~ HIGHPRESSURE - ~ l

1 1

MINE OR RAIL
TRANSLOAD

L)

BOX

@—@ SOLARIS SOLUTIONS
*NOTE: TRUCKS PROVIDED BY THIRD-PARTY AND ARE NOT OWNED BY SOLARIS

solarisoilfield.com

FLUID SYSTEM

WATER AND CHEMCALS
SOLARIS PRODUCT

° mmm A STAGING

BACKUP BLENDER
HHP

nadil B B I I I I

TRADITIONAL BLENDER

]

FRAC TANKS

!

T
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Solaris Oilfield Integrated Wellsite Solutions

New Products Expand Solaris’ Addressable Market(1)

Solaris is Managing a Greater Share of Sand New Technologies Drive Share and Profitability

Transportation with New Technologies(!) e |
: !
- $123 | |
| CTTTTTTTTTTTTTTToTTToos . : |
| ! Prior Cycle: : | |
| Pneumatic I Pneumatic trucks were ~1/3 of the | : :
l Trucks : : : o ! !
Boxes | 1 sand transportation market; Solaris | 380 | |
| systems primarily used pneumatic ! | :
Belly | trucks ! o ! :
Dump o 2 ! !
Trucks S : :
@ : !
o l :

%) I *
D ! 220 220 * '
T | :
_______________________ I 180 : |
r I | :
: : : Pneumatic 130 : :
! Current Cycle: . 1 Tucke | !
1 Solaris’ new technologies unlock its | 5 : | :

I ope . oxes I

. ability to handle the growing share | : | |
| of belly dump trucking ! ] Belly Dump ~1/3 : !
| | I Trucks ~ ~1/3 ' :
| |
] 2018 2019 2020 2021 !

M SOl Frac Crews Other Technologies —SO0I Adj. EBITDA (S mm)

Source: Company data, Bloomberg
(1) Note: Analysis is illustrative.
*Approximate average fully utilized US frac fleet count used to estimate total addressable market for well site sand storage systems; FY 2023 fully utilized US frac fleet count represents average consensus estimates as at 8/21/23
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Solaris Oilfield Integrated Wellsite Solutions

New Products Also Expand Solaris’ Earnings Potential(}

New Technologies Drive Significant Earnings Growth Opportunity per Frac Crew

(S millions)

==\

'110:

-

r =\

\
106

Annualized Contribution Margin per Frac Crew

2019*

solarisoilfield.com

B Sand Rental mNew Technologies

~50% growth in Solaris equipment
per frac crew followed, driven by Top

$1.3

2020 2021 1Q22 2Q22 3Q22 4Q22 1Q23 2Q23

Future Potential Earnings per Frac Crew with Full
Solaris Offering on 100% of Frac Crews Followed(?)

Sand

$2-$3 million Nk
per Frac Crew

Top Fill

Potential Contribution Margin
with AutoBlend™ and/or Top
Fill Solution Compared to
Average System with Legacy

Offering

Industry Frac Crews Followed + SOI Systems(2)

AutoBlend™

(1) Note: Analysis is illustrative; (2) Reflects sand, top fill and AutoBlend™ systems.

Ancillary Services —Frac Crews Followed by SOl —Total SOl Systems *Excluding Kingfisher rail transloading.
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Solaris Oilfield Integrated Wellsite Solutions

Return on Growth Capital and Associated Pull-Through Drive Enhanced Earnings Opportunity

Potential Scenarios for EBITDA Growth(1)

(S millions) o Q
| ' Organically Expanding Offerings per Frac Crew
: : e ~S$60-65 million growth capital in 2023; targeting 2-3 year payback
| : In the last 18 months, Solaris has become the largest belly-dump
: L ~v$5-510 trucking-compatible provider
| |
| |
| |
| |
: : New Technology Adoption Pulls Through Legacy Sand Storage
| : Each top fill or AutoBlend™ works only with Solaris sand silos
S100 : : New technology-driven market share gains pull through incremental
|
: 2-3 Year Targeted | SR ST
l Payback on :
: Growth Capital |
! : Improved Cost Absorption
: Differentiated SOI ! Cross training SOl employees and customers on operating SOI
. . l :
: Earnings Drivers : equipment
"""""""""""" Some fixed costs are absorbed or don’t increase linearly with
equipment deployments
US Frac Activity
Commodity price movements impact spot work in the short term
New technologies could continue to provide an offset for any future
changes in underlying oil and gas activity and Solaris sand systems
Q1 2023 Return on Capital Pull-Through Share Improved US Frac Annualized
Annualized from New from New Cost Absorption Activity EBITDA
EBITDA Technologies Technologies Potential
(1) Note: Analysis is illustrative.
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Solaris Oilfield Integrated Wellsite Solutions

Solaris is Executing on its Free Cash Flow Framework Announced in March 2023

Benefits from Growth Capital Drive Significant Free Cash Flow Enhanced Shareholder Return

Framework

250%

of free cash flow returned to shareholders

Dividends Share Buybacks

Repurchased ~$26 million
YTD (~6.5% of total

shares outstanding) of
S50 million buyback

authorization

Raised dividend 5% to
S0.11/share in 1Q23;

20th consecutive
quarterly dividend®)

2018 2019 2020 2021 2022 2023E*

B Growth Capex M Free Cash Flow

Source: Company data, Bloomberg

*2023E free cash flow represents consensus Adj. EBITDA estimates as at 8/21/23 less FY 2023 capital expenditure guidance of $65 million - S75 million; Growth capex reflects guidance for total capital expenditures, less $15 million maintenance capital
(1) Paid and declared dividends through 8/21/23
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Solaris Oilfield Integrated Wellsite Solutions

Solaris Has Proven its Commitment to Shareholder Returns Thru-Cycle

Sustained, Growing Dividend(® Distributable Cash Flow Covers the Peer-Leading Payout Ratio (as a % of
Indexed to 1.0 DiVidend(z) OCF) Thru-CycleB)

Payout Ratio

5.4x g g S g Sy gt Ao |
- a : —r
> 4.5x 97% 32%

1 S
19% 9% 52% 28%
0.9 3.7X
3% 20% 83% 23%
r-r-=-=-=-=-=-=-=-=-=-=-=--=-=-=-=-=-============ |
0.8 i 3% 7% 69% OFS Peer Avg 21% :
3% 17% 70% 20%
0.7
62% 19%
0.6 ) 9 16%
1.2x 1.1x 76% 6
0.5 20% 16%
2% 26% 12%
0.4
5 2 B S B B B B B D 2019 2020 2021 2022 2023E* 0% 25%  50%  75%  100% = 125%
= = = N N N N N N N
(00 o} \o) o o = [ N N w
—SO| OFS Avg M Distributable Cash Flow Dividend Coverage T” 2SOl  mDividends ™ Share Repurchase Capex

Source: Company data; Bloomberg

(1) Oil service average includes dividend paying oil service companies: AROC, BKR, CLB, HAL, HP, LBRT, NOV, PTEN, SLB, WHD

(2) Distributable Cash Flow defined as Adjusted EBITDA less Maintenance Capital Expenditures. *Reflects 2023 consensus estimates

(3) Reflects cumulative dividends, share repurchases and capital expenditures as a % of cumulative cash flow from operations from Q1 2018 through Q2 2023; Payout ratio calculated as cumulative dividends and share repurchases as a % of cumulative cash
flow from operations from Q1 2018 through Q2 2023. Qil service peer average includes AROC, HAL, LBRT, NEX, NOV, SLCA, WHD, WTTR
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Solaris Oilfield Integrated Wellsite Solutions

Small Relative Well Costs Drive Uptime Performance
Outsized Efficiency Gains N | Provides an Insurance Policy ~ High Renewal Rates

Why do
<1% of Total >99% Uptime >90% Customer
Customers Monthly Well Cost|"| Performance ~ Stickiness

(]
WO r k W I t h . * Equipment reliability driven by design * Primarily evergreen + one major multi-

and field service support
Customer keeps majority of year customer agreement

1 * Solaris systems are analogous to an y ' _ .
S O I a r I S ? efficiency gain benefits. i.e., more y 5 High renewal rates driven by:
. -

insurance policy that costs <$200/hour i il : -
wells/month completed by one frac B Y | _ Reliability of equipment and service
to save on paying downtime - Higher efficiency and lower costs
completion spread costs of ~S5k/hour; _ High sand throughput per day
competitor discounts erode in a Gk Sy i

crew using a Solaris system means
monthly cost per well decreases

number of hours if there is downtime

solarisoilfield.com 12
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Solaris Oilfield Integrated Wellsite Solutions

' L Supply Chain Savings
Solaris’ Proppant /
2.5-5mm lbs of on-site
Management inventory

Optimized trucking costs with

SySte m offloading optionality
_ Flexibility in Offloading Options High-Capacity Throughput System
Fewer trucks required Belly Dump or Pneumatic Trucks 24 Offloading Points (4 fill tubes per silo)

Decreased truck demurrage

Real-time inventory levels
and consumption rates

Well Site Benefits T%l o<

Reliable execution

Built-in dust control

(O (ISR PRI Real-Time Inventory Management Automated Control of Sand Delivery

Less proppant inventory loss Full Integration with Solaris Lens® AutoHopper™

Reduced fuel requirements

Increased asset utilization

solarisoilfield.com 13
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Solaris Oilfield Integrated Wellsite Solutions

Top Fill Sand Loading System

Redefined Logistics Efficiency Through Increased Offloading Flexibility

Increased Offloading
Payload Optionality
e Belly-dump unloading in <5 * Allows use of belly dump and
minutes pneumatic trucks
e Reduces number of truck turns * Increases supply chain reliability

Drives higher truck utilization and logistics efficiency

Solaris Systems Offer Optimized Logistics Efficiency and Flexibility

Pneumatic Belly Dump
Load Time (hrs.) <1
Total Travel Time (hrs.) 3 3
Offload Time (hrs.) <1
Cycle Time (hrs.)
Max Cycles / 12 Hr. Shift
Tons / Load
Max Tons Deliverable / 12 Hr. Shift
Loads Required / Day
Min Drivers Required / Day
# of Truck Loads / Job

L Solaris Offering S—

Source: Company estimates

solarisoilfield.com

Well Site
Optimization

* All-electric

* Built-in dust control

e Vertical design has flexible
placement and minimal footprint

Assumptions:

Miles from Mine: 60
Pumping Days: 25
Tons/Day: 2,000

Total Job: 50,000 tons
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Solaris Oilfield Integrated Wellsite Solutions

AutoBlend”

Traditional Technologies are Reliability through Compact through Safety through Integrated Electric Blender
Challenged Redundancy Integration Automation
¢ ngh frequency of non- * All-electric e Eliminates T_be|t’ blender * Remote Operations with real-
productive time * 3 independent tubs hopper and sand screws time inventory visibility
* Multiple points of failure * Seamless transition * Integrates with Solaris silos * Built-in dust control
* Manual operations between sand types to . Compact wellsite footprint * Up to 80% fewer personnel on
 Run on diesel engines with support intensity of low-pressure completions
transmissions complex completion designs operations, using full Solaris | . h f
* Total life cycle R&M costs offering A revo Utlonary Step-C d nge or

potentially higher than initial

wellsite blending & delivery

investment

%

Diagnosti

Safety of the Data Van

; %‘{:’{‘_ ‘]1\_ : f\."t LS : . | Remote Operation from the

nnnnnnnn

a- L ———

solarisoilfield.com 15

Masaba Exhibit 2030 -15
Solaris Oilfield et al. v. Masaba
IPR2024-01179



Solaris Oilfield Integrated Wellsite Solutions

Solaris Software Solutions: Real-Time Data Anywhere, Anytime

Our digital applications provide real-time remote monitoring
and dispatching that allow you to manage inventory and

increase logistics efficiency from order to delivery.

LAST MILE

Assign to Silo
Silo 1 100 Mesh % Triick: QER

5 Trucks Available T BOL
0 Trucks Assigned Product:

Mesh: 100 Net Weight: 0 Lbs
60.1 Tons

120,298 Lbs e

Silo 2 100 Mesh
Product:
Silo 4 100 Mesh Available:  5.583 Trucks

No Space Available 265,211 Lbs
0 Trucks Assigned 132.6 Tons
Mesh: 100

178.1 Tons

356,281 Lbs

LOADS DELIVERED NET WEIGHT DELIVERED AVG. NET WEIGHT

137 17,7011 24

Tons/Truck

AVG. LOADING TIME AVG. TRANSIT TIME AVG. OFFLOADING TIME

272 ST 41
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Solaris Oilfield Integrated Wellsite Solutions

Solaris’” ESG Highlights in Numbers

(L

&)

100%

all-electric fleet

11¢/sh 18%

of Solaris stock owned by
quarterly dividend; no cuts

management and
during the downturn employees

spent on local
businesses in 2021

$153M

returned to shareholders in
dividends and buybacks!)

78%

independent board

45%

minority/female
employees in 2021

Up to 80%

reduction in low-pressure
personnel with full Solaris
offering

Source: Company data
Note: All figures as of 8/21/23, except where noted
1) Paid and declared dividends through 8/21/23 and share buybacks through Q2 2023
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Solaris Oilfield Integrated Wellsite Solutions EnVironmentaI

Minimize the Environmental Impact and Cost of Hydrocarbo
Production Through Automation and Innovation

Solaris is Committed to Sustainability

Provide 100% electric equipment

Increase truck efficiency and offloading flexibility

Improve wellsite safety through continued dust control and
reduced labor requirements through software and automation

11

Our goal at Solaris is to create sustainable
value for all stakeholders by providing
equipment and service that exemplify
automation, innovation, quality, safety and

Social

Promote a Culture of Safety, Innovation and Diversity

u/t/'mate/y lower the total cost and carbon e Fostera divers.e employee group from manageme.mt to the field
_ , e Embed safety in employees’ development and training
fOOl’,OI’/I’)l' Of oil and gas deVe/O,Um@n L. ” e Give back to our local communities and engage in industry

partnerships

Bill Zartler | Chairman and Chief Executive Officer

Governance

Uphold Strong Shareholder Alighment

Maintain high inside ownership by management and all employe:es ! I [ - “
Continue to demonstrate good capital stewardship through = N Y

shareholder returns A e . IRt —
ey s . : . A ; L :ﬁ‘d!‘ii“ , 8

Support strong Board composition through diversity and o el e

independence e

solarisoilfield.com g
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Solaris Oilfield Integrated Wellsite Solutions

Focused on Operating Efficiency, Low Leverage and Shareholder Returns

. (1)
Operating Cash Flow as a % of EBITDA (1Q16-2Q23) SG&A as a % of EBITDA (1Q16-2Q23)
150%
125%
80% Peer
Avg
100%
60%
75% Peer
40%
50%
20% 25%
Gross Debt / TTM Adjusted EBITDA (2Q23) Current Dividend Yield
5.0x 5% 10-year
Treasury
4.0x 4%
XLE
3.0x 3%
XOP
Peer o
2.0x Avg 2 S&P 500 Russell
2000 OIH
1.0x 1%
0.0x - 0%
Source: Company data and Bloomberg as of 8/21/23
Note: Peer group includes WHD, WSC, HRI, URI, NEX, NINE, PUMP, SLCA, WTTR, BOOM and AROC. NEX shown pro forma for C&J / Keane and WSC shown pro forma for MINI mergers by combining historical values.
solarisoilfield.com 19
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Solaris Oilfield Integrated Wellsite Solutions

Solaris Has a Track Record of Delivering

e Zero Long-Term Debt Used to Fund the Business
e Capital Investments to Date Mainly Funded Through Cash Flow Generated by the Business
and Initial Equity Raises in 2017

Strong
Balance Sheet

* Dividend Maintained Through-Cycle
h hold e S150+ Million Returned to Date®) Through Dividends and Share Buybacks
to Shareholders e Raised Dividend by 10% and Repurchased 12% of Total Outstanding Shares Since 2018

Cash Returns

* Transition to Cash Harvest Mode Combined with Enhanced Shareholder Return Program
Should Enhance Return on Capital Metrics
* Through-Cycle Cash Return on Capital in Top Quartile Among Peers

Strong Return
on Capital

Operational * High Customer Renewal Rates and Uptime Performance
Relia bility e Consistent Market Share Through-Cycle; Growing Share Through New Technologies

Shareholder * High Inside Ownership (~18%) and Founder-Run
Align ment e Enhanced Shareholder Returns Framework to Return at Least 50% of Cash

(1) Paid and declared dividends through 8/21/23 and share buybacks through Q2 2023 20
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Solaris Oilfield Integrated Wellsite Solutions

Appendix

solarisoilfield.com 21
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Solaris Oilfield Integrated Wellsite Solutions

EBITDA and Adjusted EBITDA Reconciliation

Three months ended, Twelve months ended December 31,

(S in 000s) June 30, 2023 March 31, 2023 December 31, 2022 September 30, 2022 2022 2021 2020
Met income (loss) 12,241 $11,937 7,988 11,512 §33,512 ($1,260) ($51,093)
Depreciation and amortization 5,071 8,417 8,037 71,716 30,433 27,210 27,021
Interest (income) expense, net a/9 435 181 141 489 247 162
Provision for income taxes ! 2,659 2,486 1,913 2,332 7,803 626 (8,969)
EBITDA 524,850 $23,299 $18,739 521,701 672,237 526,823 [$32,879)
Property tax contingency ' - - - - 3,072 - -
Stock-based compensation expense 1,924 1,980 1,427 1,553 6,092 5,210 4,735
Change in payables related to Tax Receivable Agreement - - (10} - (663) - -
Credit losses and adjustments to credit losses - - - (32) (420) 362 2,728
other © 51 (161) 2,888 712 3,464 (2,332) 51,007
Adjusted EBITDA 526,825 $25,118 523,044 523,934 $83,782 $30,066 $25,501
EBITDA and Adjusted EBITDA Margins:
EBITDA $24,850 $23,299 $18,739 $21,701 $72,237 526,823 ($32,879)
+ Revenue 77,202 a2,722 ad4,054 82,325 320,005 155,185 102,976
EBITDA Margin 32% 28% 22% 24% 23% 17% -32%
Adjusted EBITDA 526,825 525,118 523,044 523,934 583,782 530,066 525,591
+ Revenue 77,202 82,722 a4,054 892,325 320,005 155,185 102,976
Adjusted EBITDA Margin 35% 30% 27% 26% 26% 19% 255%

1) Federal and state income taxes.

2) Property tax contingency represents a reserve related to an unfavorable Texas District Court ruling related to prior period property taxes. The ruling is currently under appeal.

3) Represents stock-based compensation expense related to restricted stock awards.

4) Reduction in liability due to state tax rate change.

5) Other includes write off of prepaid purchase orders that were not fulfilled, gain/loss on disposal of assets, gain on insurance claims and other settlements, asset impairments, employee retention credit as part of the

Consolidated Appropriations Act of 2021, net of administrative fees, excise tax on share buy backs and costs related to the evaluation of potential acquisitions.
solarisoilfield.com 22
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Solaris Qilfield, Inc.

9811 Katy Freeway, Suite 700 SOLARIS®
Houston, Texas 77024

OILFIELD INFRASTRUCTURE
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https://www.linkedin.com/company/solaris-oilfield-infrastructure
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