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METHOD OF DIGITAL MEDIA MANAGEMENT IN
A FILE SHARING SYSTEM

CROSS REFERENCE TO RELATED
APPLICATIONS

[0001] This application is a Continuation-in-part of U.S.
application Ser. No. 11/364,170 filed on Mar. 1, 2006, which
claims the benefit of U.S. Provisional Patent Application
Ser. No. 60/661,390, filed Mar. 14, 2005.

FIELD

[0002] Provided are methods and systems for legally shar-
ing files on the internet in a manner that compensates the
content owners and optionally the artists.

BACKGROUND

[0003] Billions of music, movies, TV shows, games, and
software files are illegally downloaded through peer-to-peer
(P2P) websites. Because of this illegal downloading, cre-
ators (such as artists, authors, and programmers) and content
owners are losing potential income, which is resulting in,
inter alia, record labels merging and downsizing, artists not
having their contracts renewed, and creators and content
owners not being compensated for this illegal use of copy-
righted material.

[0004] Websites that allow illegal P2P downloading/up-
loading also have problems associated with poorly encoded
downloads, low bandwith, junk software and create a high
risk to users of downloading malicious files, such as a
computer viruses, Trojan horses, spyware, pornography and/
or spoof files. In addition, users of these websites, run the
risk of civil or criminal legal action.

SUMMARY

[0005] Example embodiments provide file sharing meth-
ods and systems, which provide incentives to users to
purchase files from a legal peer-to-peer network, and which
compensate content owners and/or creators.

[0006] Example embodiments also provide various meth-
ods, systems, and features attendant to such a legal peer-to-
peer network, such as providing premium files, scanning for
malicious files, chat rooms, a “this-lane closed” feature and
other features.

[0007] Example embodiments also provide machine read-
able mediums and computer readable program products
relating to the disclosed methods and systems.

BRIEF DESCRIPTION OF THE DRAWINGS

[0008] FIG. 1 is a block diagram of a file sharing system
according to non-limiting example embodiments.

[0009] FIG. 2 is a flow diagram of an incentive program
offered by a P2P service provider according to non-limiting
example embodiments.

[0010] FIG. 3 is an architecture diagram of a data pro-
cessing system suitable as a host for a P2P server in
accordance with non-limiting example embodiments.

[0011] FIG. 4 is a flow diagram of an incentive program
such as a “two for one” incentive program offered by a P2P
service provider according to non-limiting example embodi-
ments.
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[0012] FIG. 5 is a flow diagram of an incentive program
such as a “three for one” incentive program offered by a P2P
service provider according to non-limiting example embodi-
ments.

[0013] FIG. 6 is a flow diagram of an incentive program
such as a “two for one” incentive program offered by a P2P
service provider according to non-limiting example embodi-
ments.

[0014] FIG. 7 is a flow diagram of an incentive program
offered by a P2P service provider according to non-limiting
example embodiments.

[0015] FIG. 8 is a flow diagram of an incentive program
offered by a P2P service provider according to non-limiting
example embodiments.

[0016] FIG. 9 is a flow diagram of an incentive program
offered by a P2P service provider according to non-limiting
example embodiments.

[0017] FIG. 10 is a flow diagram of an incentive program
offered by a P2P service provider according to non-limiting
example embodiments.

[0018] FIG. 11 is a flow diagram of a drop box option
according to non-limiting example embodiments.

[0019] FIG. 12 is an example of a possible screen shot
from the uploader’s perspective during the process of a lane
closing according to non-limiting example embodiments.

[0020] FIG.13 is an example of a possible screen shot
from the downloader’s perspective during the process of a
lane closing according to non-limiting example embodi-
ments.

[0021] FIG.14 is an example of a possible screen shot
from the downloader’s perspective during the process of a
lane closing according to non-limiting example embodi-
ments.

[0022] FIG. 15 is a flow diagram of an incentive program
such as a “three for one” incentive program offered by a P2P
service provider according to non-limiting example embodi-
ments.

[0023] FIG. 16 is an example of a possible screen shot of
a discography allowing a sort feature according to non-
limiting example embodiments.

DETAILED DESCRIPTION

[0024] Various aspects, advantages and other features will
become apparent in view of the following detailed descrip-
tion, which discloses non-limiting embodiments. In describ-
ing example embodiments, specific terminology is
employed for the sake of clarity. However, the invention is
not intended to be limited to this specific terminology. It is
to be understood that each specific element includes all
technical equivalents that operate in a similar manner to
accomplish a similar purpose.

[0025] Example embodiments include methods of
exchanging files and of regulating the legal exchange of files
via a peer-to-peer network. Methods may include various
incentive programs, which encourage users to continue
downloading files, in exchange for credits that may be
redeemed for future file downloads and/or merchandise
purchases and/or cash. Example methods also compensate
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content providers and/or artists for each file exchanged, even
where the file is a “free” file redeemed by a user using
credits.

[0026] Example embodiments also provide systems that
include a server coupled to a database, where the database
may include information regarding files, such as whether the
files are authorized and available from one or more members
of a peer-to-peer network.

[0027] As used herein, “a” or “an” may mean one or more.
As used herein, “another” may mean at least a second or
more.

[0028] As used herein, the terms “artist” and “creator” are
intended to encompass both the singular and plural forms,
and include musicians, songwriters, authors, programmers,
and the like. The artist or creator may or may not be the
copyright holder or other content rights owner or an autho-
rized licensor of the work. The terms ‘“content owner,
““rights owner,”‘copyright holder,”“authorized licensor”
are all used somewhat interchangeably herein to mean the
person or organization that owns rights to the work and may
be capable and authorized to provide a license or sublicense
to the file. An authorized licensor or content owner may
include for example a label company, software company,
artist, etc. It should be noted however, that an artist is not
necessarily an authorized licensor or content owner, and in
many instances is not an authorized licensor or content
owner, such as in the case where the artist has a recording
contract and the label owns the copyrights and rights to
distribute the work.

29¢¢

[0029] The term “files” as used herein is intended to
include, but is not limited to any form of digital content now
existing or that may later be developed, including, but not
limited to files containing, music, movies, games, television
programs, video games, videos, software, podcasts, adver-
tisements, artwork, ring tones, literature, photos, and the
like, even if in compressed or encrypted formats.

[0030] The terms “authorized files” and “legal files” are
used interchangeably herein to mean files that may be
legally shared via the file sharing systems and methods,
which include the following: (1) any material that is not
copyrighted (either formally registered via the U.S. copy-
right office, or by common law), or (2) any material for
which one or more copyrights (formally registered or by
common law) exist and the copyright owner has licensed the
copyright to the peer-to-peer service provider. Authorized
files may also be files for which permission is only granted
for release or transfer after a certain date or within a certain
time frame. Accordingly, the authorized licensor can control
the timing of the release of certain files and/or removing
certain files from further distribution. According to example
methods in which authorized file become authorized as of a
certain date (after the date the request is received), a user is
not allowed to download the file until the date the file
becomes authorized. Conversely, if files are authorized only
up until a certain date, the file must be downloaded prior to
that date.

[0031] The terms “virus protection software,” and “virus
software,” are used interchangeably herein, and as these
terms are used throughout this entire application, they are
intended to include software capable of protecting against
any malicious files (including malicious software), includ-
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ing, but not limited to, viruses, spyware, adware, spoof files,
pornography, cuckoo eggs and the like. Virus software
updates may be required for sharing files. They may not be
required, however, to browse the discography and listen to
samples or snippets of music, as these activities do not put
others at risk of contracting any computer viruses from the
user.

[0032] According to example embodiments, an authorized
licensor, artist(s), content owners/label companies, premium
content providers (such as providers of CDs, games, soft-
ware, etc, a non-limiting example of which is itunes),
copyright owner, and the like (which are not mutually
exclusive), and/or one or more end users (i.e., users who
upload and/or download files), all desiring to receive legal
file sharing services and benefits, may register with a peer-
to-peer service provider over a data communications net-
work (such as, for example, the Internet). The registration
process may create an account for each registering entity.

[0033] Accounts may be maintained and automatically
updated by the P2P service provider with each file sharing
transaction. For example, upon a transaction, the P2P service
provider may collect and store data regarding the transaction
(such as information regarding who the file was transferred
from and to, the artist, the provider, the copyright holder,
etc) and associate such data with the accounts of the end
users, artist(s), content owner(s), and/or content provider(s),
etc.

[0034] Upon registering with the P2P service provider, an
account may be created for the end user and the end user
becomes a member of the P2P service. User accounts may
include information regarding a user’s preferences for the
displays when the user logs onto the P2P website, down-
loads, payment options (e.g., credit card number or paypal
information), name, address, and the like. Accordingly,
example methods and systems may have built in security
measures to prevent hacking. Accounts may also be set up
such that the user/member remains anonymous, for example,
by using only an e-mail address and username to set up the
account. In this situation, the user would not be able to order
merchandise or redeem credit from an online store, as
discussed further below, because the store would not have a
name or address to which it would send the ordered items.

[0035] According to certain embodiments, end users may
each have a device equipped with a P2P or like communi-
cations capability for sharing files with each other. Thus, two
or more end user devices form a P2P or like network.

[0036] Accordingly, methods are included, which include
one or more users registering with a peer-to-peer service
provider over a data communications network, requesting at
least one file from the peer-to-peer service provider, and if
the file is authorized or licensed to the peer-to-peer service
provider, downloading the file via the service provider.

[0037] Also included are methods that include receiving a
request from a first user for at least one file; searching for a
second user possessing a copy of the file; allowing the first
user to download the file from the second user if a second
user possessing a copy of the file is located; processing a
debit of an account corresponding to the first user; process-
ing a credit of an account corresponding to the second user,
and processing a license fee to at least one authorized
licensor or content owner. According to example embodi-
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ments, the credit processed to the second user may be
redeemable for compensation, which may include merchan-
dise or monetary compensation, but not redeemable for files;
and processing a license fee to an authorized licensor. If a
second user possessing a copy of the file is not identified, the
method may include downloading a copy of the file from a
premium content provider, rather than from a second user.
Methods may include determining if the file is an authorized
file from an authorized licensor.

[0038] Further included are methods that include receiv-
ing a request from a first user for at least one file; searching
for a second user possessing a copy of the file; allowing the
first user to download the file if the second user possessing
a copy of the file is located; charging the first user (e.g.,
credits from an account or money) for the file; processing a
credit of an account corresponding to the second user; and
processing a license fee to at least one authorized licensor of
the file and/or other content owner or artist associated with
the file. Such methods may include at determining if the file
is an authorized file from an authorized licensor.

[0039] These methods can be repeated with one or more
first users until the second user has accumulated a plurality
of credits, which can be redeemed for at least one file from
a third user, or which can be redeemed for merchandise or
other compensation.

[0040] According to example embodiments, transactions
relating to any of the present methods may be conducted
within a secure website, which does not require a user to
download additional software to participate in the file shar-
ing process. Thus, according to example embodiments, at
least one of the charging and/or processing steps for
example, is conducted within a secure website.

[0041] According to further example embodiments, the
first user may request a file or search for a file by clicking
on (which is meant to include any method of activating a
dynamic link) e.g., on a website, audio player, e-mail, etc.
After the dynamic link is clicked on, a web site or software
for example may be opened that conducts a search of a
peer-to-peer network for the file identified in the link. Thus,
example embodiments include methods where the request
from the first user is received by the user clicking on a
dynamic link.

[0042] Also included are methods that include receiving a
request from a first user for at least one file; searching for a
second user possessing a copy of the file; and determining if
the downloading is a direct transaction or an indirect trans-
action. If the transaction is a direct transaction, the method
includes charging the first user a fee for downloading the
file, and compensating the second user with credit that may
be redeemed for files or merchandise or other compensation.
If the transaction is an indirect transaction, the method
includes determining whether the first user has accumulated
enough file credits to purchase the file, and if the first user
has accumulated enough file credits, authorizing a download
of'said file and debiting an account associated with said first
user for redeemed file credits, and compensating said second
user with credit that may be redeemed for merchandise or
other compensation, such as monetary compensation.
According to example embodiments, the credit is not
redeemable for files. These methods further include allow-
ing said first user to download said file; and compensating at
least one authorized licensor or content owner. These meth-
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ods may include compensating at least one artist associated
with the file. These methods may further include compen-
sating the first user with credit.

[0043] Such methods may also include registering at least
one of the first and second users over a data communications
network. Methods may further include accessing a database
to determine if the file is an authorized file, and searching the
database for a second user or premium content provider
possessing a copy of the file. Further modifications and
features of methods in accordance with example embodi-
ments are provided herein.

[0044] The P2P service provider may take the form of a
server coupled to a database with information of the files
available from the members of the P2P network (i.e., upload-
ing/downloading end users), which information may be
updated for example, after each transaction. According to
these embodiments, the P2P service provider may monitor
exchanges between the members of the network, and ensure
that only authorized files, such as files that have been sold
or licensed to the P2P service may be exchanged between
end users. Alternatively, the P2P service provider may not be
coupled with a database, but is otherwise capable of obtain-
ing such information from the end user’s device.

[0045] The P2P service provider may maintain one or
more lists of all authorized licensors and the file(s) and
transactions associated with such licensor. By keeping track
of all transactions involving a particular artist or owned by
a particular content owner, the P2P service provider may
ensure compensation of the content owners/label companies
and/or artists for any file sharing transactions.

[0046] Example embodiments include systems including a
server coupled to a database; wherein the database includes
information regarding files, which may or may not be
authorized and may or may not be available from one or
more members of a peer-to-peer network. The information
may be updated upon a transaction in which one or more of
the available files is exchanged between one or more mem-
bers of the network. According to example systems, the
server may be adapted to monitor exchanges between the
members of the network, and adapted to control the
exchanges such that only authorized files may be exchanged
between end users. Such control may include for example,
allowing files licensed to the peer-to-peer service provider
and/or only files that free of malicious files to be exchanged
between end users. Systems may further include computer
devices associated with one or more authorized licensors of
content and/or computer devices associated with one or
more end users. The server may include software capable of
providing a digital fingerprint for each file. The server may
further be capable of scanning files for a digital imprint, as
discussed further below. The server may also include soft-
ware capable of monitoring for unauthorized files and/or
detecting malicious files (including malicious software),
such as viruses, cuckoo eggs, spyware, adware, pornogra-
phy, spoof files, and the like.

[0047] Non-limiting example embodiments include sys-
tems that include a server coupled to a database; where the
database includes information regarding available files from
one or more members of a peer-to-peer network; where the
server is adapted to monitor exchanges between the mem-
bers of the network, and adapted to control the exchanges
such that only authorized files (e.g., files licensed to the
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peer-to-peer network, files authorized by at least one content
owner, those having no copyright, and those for which
permission has been granted by a content owner) may be
exchanged between end users; and where the server includes
software capable of providing a digital fingerprint for each
file, and capable of scanning files for a digital imprint.

[0048] According to example embodiments, the server
may be further adapted to control exchanges, such as files
tagged with information capable of identifying at least one
prior owner of the file may only be exchanged between end
users, when the file tag does not show a gap in ownership.
According to example embodiments, the server may be
adapted to provide incentives to end users for the exchange
of files, except that when files are tagged with information
capable of identifying at least one prior owner of the file,
incentives are only provided for the exchange of files having
a file tag that does not show a gap in ownership.

[0049] Systems may further include other aspects to
implement the methods discussed herein. For example,
systems may include those in which at least a portion of an
exchange between users, is conducted within a secure web-
site. Systems may also include those in which an exchange
is requested by a user clicking on a dynamic link.

[0050] By way of non-limiting example, FIG. 1 is a block
diagram of a file sharing system according to example
embodiments. The system according to the embodiments
depicted in FIG. 1 includes a peer-to-peer (P2P) service
provider coupled to computer devices associated with one or
more authorized licensors of content, artist(s), content own-
ers/label companies, premium content providers, and at least
one end user, over a data communications network. It should
be understood that systems need not include all of the
depicted computer devices.

[0051] FIG. 1 further includes a discography or other form
of content database, which is the database coupled to the
service provider’s server. The discography contains infor-
mation regarding other users’ files to determine if a file
sought by a user is authorized and available from another
user and/or information regarding whether the file is autho-
rized and available from a premium content provider.

[0052] A search engine may be used by users to match
requests for a song or artist with available songs and artists.
With an ever-expanding discography or other form of con-
tent database, a display of the discography may inform users
of which files are authorized or licensed to the service and
currently available from other members in the network, and
which files are not. Licensed works may be listed for
example, in bold black letters, while unlicensed works may
be listed in red. It should be noted however, that any method
of distinguishing licensed from unlicensed works may be
used.

[0053] After a file is licensed, members can freely trade it
on the service. As indicated above, only authorized files
would be allowed to be shared between members. An
example of a way to control file sharing to only authorized
files is to use filtering technology to prevent unauthorized
downloads. Such filtering technology may also allow con-
tent owners to control the timing of releases. If a requested
file is not authorized for release in the system, the user may
receive a message to that affect, and may be sent a request
form for them to pre-order the file for when it becomes
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available, particularly if it is expected that file will be
authorized or released in the future.

[0054] The discography or other form of content database
software display may list for example, the band name, song
title, album, label, release date and other identifying fea-
tures. Which information is listed and the order in which it
is listed may appear in a default format or may be chosen by
the user. For example, a user may choose to view the band
name first and then the song title, but not want the album or
any other information listed on his or her display, so as to
allow room for the longer song titles to be fully displayed.
The discography display may include a “Sort Feature”
allows members to organize by first and last names, song
title, album title, label, etc. In the case of movies, for
example, a user may wish to view only the movie title, stars,
and year of release. The sort feature would allow the user to
sort movies by a biography database of their favorite actor.
Accordingly, example embodiments include allowing a user
to sort various criteria of files before requesting at least one
file. This feature is also useful for the user’s personal
database management. For example, after the user down-
loads and/or uploads more than one file such that the first
user has a database of at least two files, the user may sort the
database by any number of criteria. A non-limiting example
of a screen shot of various features that may be sorted is
depicted in FIG. 16.

[0055] The discography software may also display the
digital formats, such as AAC, Wave or MP3, so they are
visible to the downloader and the downloader can choose
which format they would like to download. In addition, file
resolution and/or size may be displayed, and it may be
necessary to require a minimum level of quality to be
eligible for transfer.

[0056] The search engine may also include a request
feature, which allows consumers to request licensing for
unlicensed files from the database. Those requests may be
forwarded to the artist, manager, publisher and label, for
example periodically (e.g., monthly) or upon receiving a
certain number of requests for licensing, to encourage them
to participate in the service. Accordingly, if a file being
requested is not yet licensed or authorized, then example
methods include allowing the requesting user to submit a
request that the file become authorized.

[0057] According to certain embodiments, users may be
offered free entry to view the database, such that they can
browse the discography for available files. When the con-
sumer finds what they are looking for in the discography,
they can listen to a stand-alone stream of music or video to
sample it before purchasing. This stream may contain for
example, a 30 second sound or video snippet (or even
shorter for example, in the case of ring tones), which
requires no licensing fees. After registering as a member,
users may buy ala Carte as they wish. No monthly fees or
cover charge is required for this type of membership.
Accordingly, example methods may include allowing a user
to access a sample of a file before or after registering as a
member.

[0058] Alternatively, members can pay a monthly sub-
scription fee to hear the entire songs, video, movie, etc.
through a premium “Streaming Subscription.” A built in
jukebox may be provided or one may be licensed from
another company such as i-tunes, musicmatch, etc. Accord-
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ing to these embodiments, example methods may include
allowing a user to access an entire file after registering as a
streaming subscription member.

[0059] Ifa user is interested in buying a song or other file,
they can choose to purchase and download a file either
directly from a content provider, such as a premium content
provider, or by searching the P2P service for matching titles
on other uploading shared folder hard drives. A program
called “Geo-coding” may speed downloads and reduce
bandwidth costs by matching searches by the member
requesting a file to one of the geographically closest mem-
bers having the file being searched for. Accordingly,
example methods may further include selecting an upload-
ing user/member based on proximity to the requesting user.

[0060] One method for determining geographic proximity
may be for example by zip code. According to these embodi-
ments members would provide information, for example
upon registering for membership regarding their geographic
location, such as zip code. The member’s location is then
associated with their membership such that the database is
not only searched for a matched file to the search query, but
is further searched to determine which other user(s)/mem-
ber(s) having the matched file is geographically closest to
the requesting member. Alternatively, a downloading mem-
ber may enter an alternate zip code indicating their location
at the time of the download, for example if the member is
traveling and away from the location at which they initially
registered. Another method in determining proximity may
be by member IP address. It should be understood that
according to these embodiments, the user/member providing
the file need not be the exact closest member having the file,
but may be closer than other members capable of providing
the file, as closer proximity may speed the transaction.

[0061] To encourage “uploading” members to share their
collections of files (such as MP3, .wav, .aaf or any other
format of file), according to certain embodiments there may
be no obligation to purchase any files. For example, if the
user wishes to remain anonymous, they may do so by not
purchasing any files directly, but by uploading files and
waiting until other members download enough of the mem-
ber’s songs such that they have enough credits to “create an
account” or to obtain files using credits. Anonymous users
may not be able to redeem credits for merchandise, however,
because the user may have to be identified to receive
shipments. The user may be limited to only “browsing” until
other members download songs and the member accumu-
lates credits. This creates traffic and loyalty rather than a
“roadblock” that may turn some potential members off when
they are asked to pay money to create an account.

[0062] Users may also remain anonymous by purchasing
a prepaid card or gift card that may allow them to download
songs without providing any personal information.

[0063] According to certain embodiments, members may
be required to update their virus protection software each
time they log onto the P2P network, or at certain time
intervals (e.g., each week, or at the first log in each day,
week, month, etc.) A method of implementing this require-
ment may be to scan each member’s hard drive for current
virus protection and require them to update it (if it is not
currently up to date) before allowing them on the network.
If the user does not have virus software on their computer,
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or if they desire different software, the P2P network may
present software, or present links to software for virus
protection.

[0064] Example file sharing methods include determining
whether at least one of the users has updated virus software
before allowing a user to download a file. Thus, example
embodiments may include e.g., receiving a request from a
first user for at least one file; searching for a second user
possessing a copy of the file; requiring the first user and/or
the second user to have updated virus protection software
(for detecting malicious files); and allowing the first user to
download the file.

[0065] If a malicious file or other problem is detected,
either or both of the downloader and uploader may be
notified, so they can delete the file, run virus protection
programs, and the like to try to prevent further damage to
their own computer systems or to others’ systems. Accord-
ingly, example methods may further include scanning a file
for viruses and/or other malicious files and/or informing
users of any detected viruses, for example before allowing
a user to download the file. Example methods may include
using monitoring software to help ensure that the requester
is receiving the song, movie, game or whatever file they
have requested without any unnecessary spyware or adware.
The filtering software can also detect other malicious files,
such as a virus, spyware, pornography, cuckoo eggs, etc.
Because the recording industry would approve of the ser-
vice, they don’t have to plant spoof files.

[0066] Because users are made aware through the P2P
network that they cannot trade a polluted file, and therefore
cannot earn any credits or points for sharing such a file, the
user has added incentive to offer/upload only “clean” files to
the service.

[0067] Example methods may also include scanning the
file for a digital imprint or “fingerprint” associated with the
file, which may aid in controlling the release of files.
Software may be used to provide the digital imprint or
fingerprint. With this system, the mathematical algorithm of
the file may be placed in a catalog that contains a discog-
raphy of an ever-expanding vault of music and other files.
When the software finds a title with a similar name to a
request, it may identify the digital fingerprint of the file and
match it against the song in the discography. If the songs
match, the software will either change the title of the song
on a user’s drive to the correct title, or send them an
automatic E-mail telling them the correct name and encour-
aging them to correct the titles in their collections to increase
the odds of finding buyers for their songs.

[0068] Accordingly, certain example embodiments may
include an “Auto ID Feature”, which reads a file (e.g., the
digital fingerprint) that may not be listed accurately on a
user’s hard drive, CD or CD-R, and matches it to the
fingerprint of files in the discography, then renames the song
or file with the correct title automatically. This may be
referred to as an “auto name” or “auto ID” feature. When a
user logs onto the system, the software could scan the files
in their “shared” folder. If the names are incorrect, the
service may prompt them to correct the titles. The software
and/or the P2P website may inform users that incorrect titles
cannot be transferred and will prevent the user from earning
points.

[0069] According to certain embodiments, a tag or exten-
sion may be added to each file as it is transferred through a
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peer to peer system to identify information associated with
the file, including but not limited to, author, artist title,
content owner(s), release date, digital fingerprint, authori-
zation, the original source, a history of ownership (e.g., at
least one prior owner of the file), genre, and the like.
Example methods may include scanning one or more files
and verifying that the digital fingerprint in fact matches at a
minimum the artist and title. The method may further
include verifying that the file does not contain any malicious
files. Files containing malicious files (including malicious
software) may be filtered out and/or blocked from the
peer-to-peer system. When reference is made herein to a
“tagged file,” that may include both previously tagged files
and files tagged during that particular transaction.

[0070] A file whose tag(s) show a gap in ownership may
indicate that licensors or other content owners or artists may
not have been compensated for at least one transfer. Accord-
ing to example embodiments, a user may be prohibited from
downloading a file if the file has a tag showing a gap in
ownership, where the file had been transferred without a
content owner being compensated. Incentives may or may
not apply when a user trades files obtained using the present
methods outside the system. Thus, a user(s) may be dis-
qualified from receiving credits for files showing a gap in
ownership. According to example embodiments, files
stripped of the watermark or having invalid account infor-
mation do not qualify for incentive credits or points and can
only be traded by the owner of the file. According to further
example embodiments, if a user attempts to trade a file with
a gap in ownership, the file must be purchased for the user
to qualify for incentives.

[0071] Example methods include receiving a request from
a first user for at least one file; searching for a second user
possessing a copy of the file; allowing the first user to
download from a second user a copy of the file; charging the
first user debits from an account corresponding to the first
user, or charging the first user money for the file; processing
a credit of an account corresponding to the second user; and
processing a license fee to at least one content owner of the
file and/or authorized licensor or artist associated with the
file. According to example embodiments, the file may be
tagged with information capable of identifying at least one
prior owner of the file, and one or more of the users is
disqualified from receiving credits for files having a tag
showing a gap in ownership.

[0072] Certain example embodiments may include incen-
tive programs, which may have several advantages. Accord-
ing to certain embodiments of incentive programs, members
may be able to accumulate “credits” or “points” that may be
redeemed for CDs, music related merchandise, more files,
and the like. For example, they may allow members to earn
“free music” or “free games,” etc., which is advantageous to
the P2P service provider from a marketing standpoint, and is
advantageous to the end user in that they end up paying less
for each file or for merchandise than they might otherwise
pay. Another advantage of the present incentive programs is
that the artist, content owner, or other licensor, would be
compensated for an upload or download, despite the char-
acterization of the file to the end user as being “free.” A
further advantage of the present incentive programs, is that
by compensating members with “credits” rather than dollars,
many interstate and intercontinental tax issues do not come
into play. Accordingly, example embodiments are further
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directed to fee-based peer to peer systems, which compen-
sate the licensors of content, but have certain transactions
with no transaction fees (e.g., when credits are being
redeemed for files, there are no credit card fees, paypal fees,
and the like). Also encompassed are file sharing methods
that include receiving a request from a first user for at least
one file, determining if the file is an authorized file from an
authorized licensor, searching for a second user possessing
a copy of the file, allowing the first user to download the file
from a second user if the file is authorized, and processing
a license fee to the authorized licensor, wherein the method
includes no transaction fees.

[0073] By way of non-limiting example of an incentive
program in accordance with example embodiments, a credit
system may be implemented with different levels of credits
that may be redeemable in different ways depending on how
they were earned. Silver credits for example, may be earned
in two different ways: (1) members earn one silver credit for
every 10 files they buy; or (2) members earn one silver credit
when another member purchases a file from their hard drive.
Silver credits may be used to purchase merchandise from an
online store. When enough silver credits have been accu-
mulated, members can purchase file downloads from the
P2P network. For example, according to certain embodi-
ments, two silver credits may be used to purchase one music
file.

[0074] Gold credits may be redeemed for file downloads,
or for merchandise from the online store. Because each file
may have a different price or value, the number of credits
needed to earn a download may vary. A certain number of
silver credits (e.g., two silver credits) may equal one gold
credit.

[0075] Blue credits (otherwise referred to herein as “store
credit”) can be accumulated to purchase merchandise from
an online store. Blue credits are received by a first member
when a second member redeems previously earned credits to
download a song from the first member’s hard drive.
Because there is no direct purchase generated from this
transaction to compensate the content owner of the song that
was redeemed from the first member’s computer, Blue
credits are store credit only and may not be exchanged for
silver or gold credits or used to redeem files from others.

[0076] In summary, gold or silver credits may be
redeemed for files or used as store credit. But the reverse is
not true. Blue credits (or store credit) may not be exchanged
for gold or silver credits or otherwise redeemed for files.

[0077] Merchandise in the online store may include any
product, including, but not limited to, CDs, t-shirts, concert
tickets, movie vouchers, phones, subscriptions (such as
magazine or satellite radio subscriptions), and MP3 players,
and the like. The online store may be a separate entity, or
alternatively a storefront where partnerships are formed with
companies such as Amazon, Best Buy, Borders Books,
Ticketmaster Bamzu, AOL and others. Where the online
store is a storefront, the storefront would serve as a link
through conduit to any website that is set up for payment.
Software may be used to measure and detect the click-
through, and may be used to include a payment method that
converts the retail price of the item being purchased into P2P
credits (where applicable). Where credits are being used in
such a storefront, the online retailer is a partner with the P2P
provider and would collect payment from the P2P provider
depending on the number of credits used.
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[0078] Members can also purchase merchandise from the
online store directly for cash rather than using credits. The
redeeming or purchasing member is responsible for any
applicable taxes, shipping and handling charges on items
redeemed from the Online Store. Store credit may generate
additional profits in that it may encourage members to
purchase items that cost more than the amount of store credit
they have, or to purchase additional items that they might
not have found had they not been encouraged by the store
credits to enter the online store. Merchandise may also be
paid for using more than one method, for example by using
a certain number of credits and paying the difference using
a credit card, paypal, debiting a gift card, or by other
method. If members do not redeem any or all of their store
or file credits the unredeemed credits remain as revenue to
the P2P provider.

[0079] Targeted advertising may appear on webpages for
a specific demographic or psychographic the manufacturer is
trying to reach. For example, NIKE AIR may want to reach
listeners of hip-hop music. Accordingly, NIKE AIR adver-
tising, links to NIKE AIR products in the online store, links
to the NIKE website, and the like may appear on a page
accessed by a user who has previously downloaded hip-hop
music. For example, a banner ad may read— Nike Airs—
only 175 credits—click here to redeem.” NIKE may then
either pay for such advertising, advertising may be part of a
partnership arrangement and/or the P2P provider may ben-
efit simply by increased sales from the on-line store. Unlike
traditional advertising, these banners may not pop up and
block a user’s activities, but may be displayed in a manner
that is welcome by the user in that it suggests how the user
can redeem their credits and receive merchandise “for free”.
Accordingly, in methods of example embodiments, at least
one of the first and second users may be provided with
targeted advertising based on, for example, prior file down-
loads, the user’s registration profile (such as membership
information input by the member), and/or merchandise
redemptions.

[0080] Various types and amounts of credits may also be
awarded for achieving a certain level of activity in a user’s
account. Credits may also be awarded for simply setting up
an account, or setting up an account in a manner that keeps
transaction fees to a minimum for the P2P service, for
example, by the member setting up their account such that
charges go to a PayPal or Bitpass escrow account with a
minimum balance.

[0081] It should be understood that the names of the
credits and the ways in which they may be earned and/or
redeemed may vary in accordance with example embodi-
ments, so long as the goals are met, i.e., of providing
incentives to keep users returning to the network, while
fairly compensating content owners and others.

[0082] It is also contemplated that a cash back incentive
program might be implemented rather than credits (or cash
in exchange for earned credits). However, such embodi-
ments may raise issues regarding which currency to use, as
users on the world wide web might be in a variety of
countries. Also exchange rate issues may arise and possible
tax considerations may arise.

[0083] According to certain example embodiments, rev-
enue from each file purchase may be divided as follows,
50% to the content owner/label company, 2% artist bonus,
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24% is returned in the way of member incentives, and 24%
to the file sharing service. It should be recognized that the
percentages and division of income may be adjusted and
varied in accordance with example embodiments.

[0084] The 2% artist bonus is optional and may be paid
directly to the composers and recording artists for each file
that is downloaded. This is independent of any money that
the artist receives from the content owner, for example
through their recording contracts. Deductions allowed from
this payment may be from the artist’s management company,
or the artist’s rights organization such as ASCAP, BMI, and
SECAC collecting the fees with an accounting record going
to their business manager. The artist who created the work
for sale may be the artist who is directly compensated and
then he or she is responsible for compensating any other
songwriters, owners of samples, etc.

[0085] Certain example embodiments may include a “two
for one” swap. According to these embodiments when two
paid files are uploaded in exchange for one “free” file to the
uploading member, there are three files being shared and
therefore three licenses to be paid out. That is, there are two
paid files purchased by the downloaders, and in exchange,
one free file (or credit) goes to the uploader. The difference
is divided between all participants with 25% of the total of
the two purchases going towards the incentive file that is
compensated to the uploading “member”. There is also now
a 3% of the total revenue generated from the two purchases
paid out as a direct Artist Bonus because three artists are
being compensated. Therefore, revenue generated by the
two paid files may be divided for example, as follows: 25%
to content owner 1, 25% to content owner 2, 25% to content
owner 3, 3% artist bonus, and 22% to the file sharing service.
From a monetary standpoint, by way of example if each
download generates 50 cents in revenue, each two for one
swap generates $1. According to this example, each of the
three content owners may receive 25 cents, each of the three
artists receives 1 cent (2% of a 50 cent download), and the
file sharing service receives the remaining 22 cents. As with
the previous embodiments, it should be recognized that the
percentages and division of income may be adjusted and
varied.

[0086] Although the present application and examples
have estimated the current value of an uncompressed MP3
file at about 50 cents each, an artist or content provider may
set a higher rate based on the demand they perceive for their
file. For example, a highly anticipated release may be priced
at $1.50 depending on the market. Accordingly, in the
methods of example embodiments, the P2P provider may
offer a “flexible pricing” option for the content owners to
take advantage of.

[0087] The “flexible pricing” options may allow artists
and labels to sell their songs at various rates, such as in even
denominations to allow simplified sharing. For example, the
content owner may choose between three different price tags
for files. By way of non-limiting example, songs that are
currently charting in the Billboard Top 200 Album charts or
the Top 40 of the Media base, R&R or Billboard Monitor
charts could be sold at $1.50. New releases (e.g., within the
last 6 months) may be sold for $1 and all other catalog songs
may be sold for 50 cents. It should be recognized that these
values are only current estimates based on the current
market. Of course, the amount charged may be modified
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depending on the market. If a label or artist chooses to sell
their song at a higher rate than the default catalog rate, the
content owner may receive a higher amount of money for
each transaction, for example, they may still receive 50% of
the purchase price, which may be 75 cents, rather than 25
cents.

[0088] According to certain embodiments utilizing flex-
ible pricing plan, the file, such as, song files, DVD files, ring
tones, and the like may each have a separate prices depend-
ing on various factors, such as the price the artist or label
wishes to put on the file, or the newness or popularity of the
file. According to certain embodiments, each available price
of the flexible pricing plan, has a common denominator,
which may be the common fee for most files, for ease in
determining incentives available from each purchase and for
determining the amount of incentive points or credits that
would be required to redeem a file that having a greater
price. Files for which a greater fee is charged may be a
multiple of the common fee. For example, if the common fee
is 50 cents for a file, the fee for a more popular file may be

$1.

[0089] As indicated above, certain types of points or
credits may be redeemed for merchandise. The profit margin
for these transactions may vary and may be higher than in a
swap for downloads. Because only two files are being shared
in exchange for merchandise in this transaction, there are
only two licenses and two artists to be paid. Although the
average profit may be approximately the same as the
exchange for MP3s, there is a potential for greater revenue
when members exchange credits for merchandise rather than
files.

[0090] The cost to the P2P provider of a gold credit (also
known as a “file credit”) would be calculated by adding the
license fee (e.g., 50% or 25 cents in the above example), the
artist bonus (e.g., 2% or 1 cent in the above example), and
a 3 to 7 cent incentive cost to compensate the member
providing the file. A silver or “half” credit may cost the file
sharing service between 14%: and 16'% cents, and can cost
less if it is redeemed for merchandise rather than files, due
to the elimination of additional license fees involved.

[0091] The numbers may change depending on various
factors including the charged price per download, the
agreed-to percentage for license fees or bonuses, and the
type of transaction taking place. For example, the cost may
be different in the case of a “two-for-one” or “three-for-one”
swap.

[0092] Accordingly, example embodiments include the
following methods (an example of which is illustrated in
Example 1, below), as well as computer code and devices for
performing the method. Methods may include receiving a
search query from User 1 operating a first end user device;
searching a database for a match to the search query; if there
is at least one match, displaying one or more files available
from at least one other user or premium services matching
the query; and receiving a selection of a particular file, File
A, located in a second end user device associated with User
2, or in a premium database. It is then determined whether
the downloading is a direct transaction or an indirect trans-
action. For example, User 1 may decide whether or not they
want to use currency or credits (if they have enough of the
right type of credits) to purchase the file. Alternatively, the
program or the system may automatically determine whether
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currency will be required (direct transaction) or if credits
will be used (indirect transaction), for example, if User 1 had
previously indicated a preference to always use credits if
available. If the transaction is a direct transaction, the
method includes charging User 1 a monetary amount for
downloading File A. If the transaction for downloading File
A is an indirect transaction, the method includes determining
whether User 1 has accumulated enough file credits to
purchase file A, and if User 1 has accumulated enough file
credits, the download is authorized, and User 1’s account is
debited for the redeemed file credits. Methods may further
include compensating User 2 with credit, where the amount
and type of credit may vary depending on for example the
type of file User 2 provided (e.g., movie, book, music, etc)
and/or whether the transaction was direct or indirect.
Example methods may also include compensating at least
one of the content owner, label company, copyright owner
and the artist(s).

[0093] Example methods may also include receiving a
request from a first user for at least one file; searching for a
second user possessing a copy of the file; determining if the
downloading is a direct transaction or an indirect transac-
tion; allowing the first user to download the file; and
compensating at least one of the authorized licensor and an
artist. If the transaction is a direct transaction, the method
may further include charging the first user a fee for down-
loading the file, and compensating the second user with
credit that may be redeemed for files or merchandise. If the
transaction is an indirect transaction, the method may further
include determining whether the first user has accumulated
enough file credits to purchase the file, and if the first user
has accumulated enough file credits, authorizing a download
of the file and debiting an account associated with the first
user for redeemed file credits, and compensating the second
user with credit that may be redeemed for merchandise but
not for files. Methods may also include determining if the
file is an authorized file from an authorized licensor.

[0094] As indicated above, direct transactions are trans-
actions involving “direct” payment (e.g., by credit card,
bank account transfer, paypal, and the like) from users in
exchange for files. Transactions may be paid for after each
transaction, after a certain number or dollar value worth of
purchases, after a certain time interval (e.g., weekly or
monthly), or in advance (e.g., by a pre-purchased gift card).
When a file is purchased, the downloading member pays for
example, 50 cents “directly” to the service. According to
certain embodiments, currency may be used to pre-pay for
a certain number of transactions. For example, pre-pur-
chased gift cards may be advantageous not just in the
situation where one desires to purchase a gift of files for
another person, but also in the situation where one does not
have a credit card or paypal account, such as minors.
Alternatively, a person, such as a parent, may prepay by
credit card or paypal for a certain number of transactions, or
a certain number of transactions per month. Pre-paid trans-
actions would still be considered direct transactions because
currency is being used to pay for the transaction, rather than
earned credits.

[0095] The methodologies discussed herein can be
embodied on a machine-readable medium. Such a machine-
readable medium can include code segments embodied
thereon that, when read by a machine, cause the machine to
perform the methodologies described herein.
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[0096] Example embodiments may also include computer
readable program products, which include a computer read-
able medium and a program for performing the various
methods and functions described herein.

[0097] The following examples illustrate specific example
embodiments. The examples set forth herein are meant to be
illustrative and should not in any way serve to limit the
scope of the claims. As would be apparent to skilled artisans,
various changes and modifications are possible and are
contemplated within the scope of the application, and may
be made by persons skilled in the art without departure from
the spirit of the invention.

EXAMPLES

Example 1

[0098] FIG. 2 is a flow diagram of an incentive program
offered by the P2P service provider according to certain
example embodiments. The incentive program may be
implemented as a software program run by a processor
included in the P2P service provider code according to
corresponding program instructions stored in its local
memory.

[0099] In step 100, the P2P service provider server (P2P
server) receives a search query from User 1 operating a first
end user device. In step 102, the server searches its discog-
raphy database for a match to the search query. If there is at
least one match, in step 104, the server displays one or more
files available from other members or premium services
matching the query. In step 106, the server receives selection
of a particular file, File A, located in a second end user
device associated with User 2, or in the premium database,
if none is found for downloading from a second end user
device.

[0100] In step 108, a determination is made as to whether
the downloading is a direct transaction or an indirect trans-
action. If the transaction is a direct transaction, then the user
is to pay a monetary amount for the downloading of File A.
The server thus proceeds, in step 110, to charge User 1 a
monetary amount (Dollar, Euro, etc.) for the downloading of
File A. By way of example, a price point of 50 cents may be
chosen (because 50 cents is approximately half the charge of
popular free, unauthorized, and emerging digital download
sites selling files for 99 cents). The server may automatically
run a purchasing routine where User 1 is asked a series of
questions, including questions for effectuating payment for
the downloading of the file, such as for example, credit card
information, bank account information, or the like. The User
may also have the option of selecting how they would like
to pay for the file, for example, with a credit card, paypal,
debiting a gift card, deducting credits from the user’s
account and the like. Information regarding a user’s payment
accounts or methods and payment preference may be stored
on the server. For example, User 1’s account information
may include credit card information, bank account informa-
tion and the like, such that purchases may be one-click type
purchases.

[0101] In step 112, the server compensates User 2 with a
credit, (which may be referred to for example, as a silver
credit), for providing File A to User 1. This may be done, for
example, by retrieving User 2’s account information and
increasing the user’s credits by e.g., one (although any unit
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of measure may be used in accordance with example
embodiments). Credits may be used to purchase at least one
file, or a portion thereof, at a later time.

[0102] In steps 114-124, the server proceeds to compen-
sate the content owner/label company, and/or artist (if dif-
ferent than the owner), and the like, associated with File A.
In this regard, in step 114, the server identifies the label
company (if any) associated with File A. In step 116, the
server calculates a predetermined fixed amount or percent-
age, such as, for example, 50%, of the purchase price paid
by User 1. In step 118, the server credits the content
owner/label company’s account that is maintained by the
server, with the calculated amount.

[0103] In step 120, the server identifies the artist associ-
ated with File A. In step 122, the server calculates a
predetermined fixed amount or percentage, such as, for
example, 2%, of the purchase price paid by User 1. In step
124, the server credits the artist’s account that is maintained
by the server, with the calculated amount.

[0104] Tt should be understood that similar steps may be
repeated with additional parties for whom the P2P network
provider decides or contracts to give an amount or percent-
age or money associated with particular transactions. It
should also be understood that it may not be necessary to
compensate the artist and/or the content owner, depending
on what agreement is worked out with each of them and/or
other authorized licensor.

[0105] Referring to step 108, if the transaction for down-
loading File A is not a direct purchase transaction, then it is
deemed to be an indirect transaction where User 1 seeks to
redeem his or her file credits for the download of File A.
Thus, in step 126, a determination is made as to whether
User 1 has accumulated enough file credits by examining
User 1’s account. If User 1 has accumulated enough file
credits of the right type (certain types of credits may not be
redeemable for downloads), the download is authorized in
step 128, and User 1’s account is debited for the redeemed
file credits.

[0106] In step 130, the server then compensates User 2
with a store credit, (which may be referred to for example,
as a blue credit), for providing File A to User 1. This may be
done, for example, by retrieving User 2’s account informa-
tion and increasing the user’s store credits by one (although
any unit of measure may be used in accordance with
example embodiments). Blue credits (which are similar to
silver credits but may not be redeemed for other files
because that does not provide any way of compensating the
content owner, musician and the like) may be used for store
credit. According to certain embodiments, no distinction is
made between store credits given for providing File A to
User 1, regardless of whether the transaction is direct or
indirect, but a distinction may be made with respect to
downloading files.

Example 2

[0107] FIG. 3 is an architecture diagram of a data pro-
cessing system suitable as a host for a P2P server in
accordance with certain example embodiments. The data
processing system includes a processor 3600 having a
central processing unit (CPU) 3610, a memory cache 3620,
and a bus interface 3630 operatively coupled via a system
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bus 3635 to a main memory 3640 and an I/O control unit
3645. The /O control unit 3645 is operatively coupled via
an I/O local bus 3650 to a storage controller 3695, a video
controller 3690, a keyboard controller 3685, a network
controller 3680, and an I/O device controller 3675.

[0108] The storage controller 3695 is operatively coupled
to a storage device 3655. Computer program instructions for
implementing the P2P server, which may include for
example, a “two for one” incentive program are stored on
the storage device until the processor retrieves the computer
program instructions and stores them in the main memory.
The processor then executes the computer program instruc-
tions stored in the main memory to implement the features
of the P2P server as described herein.

[0109] A video controller 3690 may be operatively
coupled to an electronic display device (e.g., a video monitor
3660) for display of a user interface for the P2P server. The
keyboard controller 3685 is operably coupled to a keyboard
3665 for input of user commands to the P2P server.

[0110] A network controller 3680 may be operatively
coupled to a communications device 3696. The communi-
cations device may be adapted to allow a P2P server hosted
by the data processing system to communicate via a com-
puter network such as the Internet with other computer
devices on the computer network as described herein.
Example 3

[0111] FIG. 4 depicts a flow diagram of a “two-for-one”
incentive program offered by the P2P service provider
according to certain example embodiments. The incentive
program may be implemented as a software program run by
a processor included in the P2P service provider code
according to corresponding program instructions stored in
its local memory.

[0112] According to this method, after Uploader #1 logs
onto the monitored file sharing community (the Monitored
P2P Network), and his or her virus software is checked for
the latest update, his or her “shared folder” is opened to the
network for trading. Next Downloaders #1 and #2 (who may
be the same or different members) each finds a file on
Uploader #1°s hard drive through their search that they wish
to purchase. Each makes a payment (e.g., 50 cents) to the
P2P service for Files A and B, creating $1.00 gross. These
are direct transactions. The content owners of Files A and B,
e.g., music Labels A and B are then compensated 50% of
each purchase (25 cents each). A portion of this compensa-
tion may be used to compensate any artists associated with
the files, but that is governed by the agreement between the
content owner and the artists.

[0113] Uploader 1 may then receive a “file credit” or a
“gold credit” for the direct transactions in which Uploader 1
provided two files purchased by Downloaders #1 and #2.
Uploader #1 can then redeem this file credit for merchandise
from the Online store. Or, as depicted in FIG. 4, the credit
may be used to redeem a File C from Uploader #2 (an
indirect transaction). A licensing fee of 25 cents is now due
to Label C as the content owner of File C. This leaves a 25
cent gross revenue for the P2P service. From this amount,
the 2% Artists Bonus may now be paid directly from the P2P
service to Artists A, B, and C (and/or to the Artist’s Rights
Organization) who receive 1 cent each.

[0114] From the remaining 22 cents shown on FIG. 4,
Uploader #2 receives 50% (in this example, 11 cents) in the
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form of Store Credit (which may also be referred to as a
“blue credit”) for uploading File C to Uploader #1 who
provided files to members paying “directly” in cash. Store
Credit may only be used to purchase merchandise and
cannot be used towards the purchase of a file. The cost of
licensing the music from content owners may make com-
pensation with file credits at this second level (in which
Uploader #1 is redeeming credits through an indirect trans-
action to upload a file) cost prohibitive. Store credits can be
redeemed for merchandise through the service’s Online
Store. The cost of a Store Credit to the company ranges from
3 to 7 cents, but the member redeems it for 11 cents
generating a gross revenue of 4 to 8 cents.

[0115] TItis contemplated that a new level of credit may be
provided in lieu of store credit or in exchange for a certain
number of store credits, in which Uploaders may be awarded
credit for indirect transactions that may be redeemable for
files—but many more such credits must be earned before a
file may be purchased, so the content owner in this second-
ary indirect transaction may be compensated. A system may
be set up in which for example, 10 credits awarded for
indirect transactions may be redeemed for a file. Such a
system may eventually break down from a financial or
marketing standpoint. Users may not appreciate or be moti-
vated by receiving smaller and smaller partial credits for
uploads.

[0116] In this example, after Uploader #2 is compensated
with one Store Credit, the P2P Service Provider realizes a
gross revenue of 11 cents from both transactions. The
member’s incentive ranges from approximately 10% per file
where they earn a Store Credit in an indirect transaction up
to 25% per file when they earn a Silver Credit in a direct
transaction, or more depending on the type of credit.

[0117] As would be apparent to those skilled in the art, this
example may be modified in many ways for example, to
provide a three-for-one incentive program, in accordance
with example embodiments. Non-limiting examples of
three-for-one programs are depicted in FIG. 5 and FIG. 15.
In a three-for-one system for example, Uploader #1 may
receive a “file credit” for the direct transactions in which
Uploader 1 provided three files purchased by Downloaders
#1, #2 and #3, which would generate a gross of $1.50.
Uploader #1 can then redeem this file credit for merchandise
from the Online store, or redeem the credit for a file. In the
three-for-one scenario, a licensing fee of 25 cents for
example, would be due to each of the three labels relating to
files downloaded by Downloaders #1-3, as well as to the
fourth label relating to the file for which Uploader #1
redeemed the file credit, for a total of $1, leaving a 50 cent
gross revenue for the P2P service, from which 4 cents in
Artists bonuses (1 cent each for four artists) are paid out. Of
the 46 cents remaining, a percentage or fixed amount (such
as 11 cents as in the example depicted in FIG. 5) may go to
Uploader #2 for store credit. Accordingly, before the incen-
tive is paid to Uploader #2, a three-for-one program provides
46 cents for four transactions (11.5 cents per file) as opposed
to 22 cents for three transactions (7.33 cents per file) in the
two-for-one swap scenario. Similarly, a greater gross rev-
enue may be obtained for the P2P service in a four-for-one
swap and so on.

[0118] Example methods and systems may be also be
modified to eliminate the 2% artist bonus, to change the
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amounts charged, to change the percentages provided to
content providers/labels, to change the amount or type of
credits awarded, etc. For example, in the embodiments of
FIG. 15, the amount charged is $1 per file downloaded. By
way of further example, in the embodiments of FIG. 6, no
artist bonus is paid.

[0119] FIG. 7 is a flow diagram depicting the indirect
transaction portion of FIG. 4 in which Uploader #1 redeems
a file credit. As depicted in FIG. 4 (discussed in Example 3),
Uploader #2 transferred one file (File C) to compensate
Uploader #1 in exchange for Files A and B to paying
Downloaders #1 and #2 of files A and B. This completed the
initial paid Direct Transaction. Uploader #2 then receives
store credit, which in FIGS. 4 and 7 may be for example 50%
(e.g., 11 cents) of the amount remaining from the $1 gross
after the Labels and/or artists from all three transactions are
compensated. This store credit may be redeemed at the
online store, but cannot be used to download files.

[0120] Because there may be a mark up on the merchan-
dise sold through the online store ranging from 35% to 75%,
an additional 4 to 8 cents in additional revenue may be
generated for the P2P service. Combined with the 11 cents
received from the Direct transaction, this gives the P2P
service roughly 15-19 cents gross revenue before operating
costs and transaction fees are deducted.

[0121] FIG. 8 is another flow diagram depicting a “two for
one” swap transaction, as in FIG. 4, in which file credits are
awarded to Uploader #1, which are redeemed at either the
online store or for a file. This diagram also includes a
purchase incentive or “Purchase Points” which may be
rewarded to the downloader and can also be redeemed for
files or merchandise, but at a lower percentage than they
would receive for uploading a file. (e.g., Purchasing twenty
files would allow the user to redeem one File Credit).

[0122] FIG. 9 is a flow diagram depicting the situation in
which Uploader #1 redeems file credits at an online store,
rather than redeeming them for files. A file credit may be
redeemed for two store credits for example, and used
towards 22 cents of the member’s retail purchase. If
Uploader #1 only has a “half credit”, i.e., only one user has
paid to download one of their files, then Uploader #1 may
redeem the “half credit” for 11 cents worth of store credit.

[0123] As depicted in FIG. 9, because only two files are
downloaded, only two Labels are compensated, and only
two artist bonuses to be paid (instead of three). Thus, the
licensing and bonus cost to the P2P provider may be only 52
cents, as opposed to 78 cents when Uploader #1 redeems
credit for files. If Uploader #1°s credits are worth 22 cents
in store credit, the gross margin for the P2P provider is 26
cents (plus 8 to 16 cents due to the difference between the
wholesale price and the mark up of store merchandise).
Additionally, under this scenario, there is no Uploader #2
and thus, no incentive paid out to Uploader #2.

Example 4

[0124] According to further embodiments, premium digi-
tal files may be purchased, for example, from the central
server provided by the P2P service provider or through an
alliance with other music providers. These files may be
purchased at a higher price than MP3 type files, e.g., for 99
cents, with licensing fees for premium files likely costing
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more than for MP3 files, for example 65 cents per file.
Incentive programs may also be in place relating to the
premium digital files. The types or amounts of credits
required to redeem a premium digital file or awarded for
uploading premium digital files may vary depending on the
type of the file. For example, four silver credits (or 2 gold
credits) may be required to redeem a digital file (e.g., a .wav
or .aaf file) as opposed to two silver credits (or 1 gold credit)
required to redeem a lesser quality MP3 file.

[0125] FIG. 10 depicts an example of a situation in which
four files are purchased for which Uploader #1 receives four
silver credits, allowing him to redeem the credits for one
premium file. The four files are directly purchased for 50
cents each yielding a $2 gross. Of that, $1 is paid in license
fees for the four downloaded files and 4 cents is provided in
artist bonus. Of the remaining 96 cents, an average of 65
cents may be paid as a license fee to the label authorizing the
premium file download (the going rate on a license fee for
a premium digital file ranges from 60 cents to 70 cents), and
another artist bonus of 2 cents (i.e., 2% of $1.00) is provided
to the artist of the premium file, yielding 29 cents profit to
the P2P provider relating to the five transactions. Certain
services or providers may have restrictions on the number of
times a premium download can pass from one computer to
another. Such restrictions may eventually be removed how-
ever, in example methods where the content provider is
compensated for each transaction.

[0126] As with the premium digital file scenario, ring tone,
movie and other files may be purchased for different prices,
and may be redeemed using different types and/or numbers
of credits. Just as a premium digital file costs more to
download directly and requires four credits to redeem indi-
rectly, a movie download may cost even more or require
even more credits to redeem.

Example 5

[0127] Users may desire to burn CDs of certain music
compilations, for example, a CD containing their favorite
songs to play in their car CD player. Such burning of CDs
may be possible from the P2P service website, or it may be
possible for users to do this on their computers after files are
downloaded.

[0128] It should be noted that while copying purchased
music to a CD for ones own personal use may be legitimate,
burning CDs for distribution, sale or use by others, may
constitute a copyright violation and may be illegal. Burning
CDs for such illegal purposes is not condoned by the present
inventor and may be discouraged by the P2P provider.

[0129] Also provided are methods and systems for legally
sharing music with friends in the following manner. Accord-
ing to certain embodiments, one member may upload the
song or songs into a “drop box” where their personal friends
or acquaintances can find songs that they have talked about
through this system, or offline by word of mouth. Non-
limiting examples of possible drop box systems and methods
are depicted in FIG. 11. The drop box may be for example
a dedicated space on the central server where files could be
stored so that a second user can find them, for example,
when their friend is not online by entering their username.
Instead of a user burning a copy of music for friends, they
can tell their friend that the user will upload the files into
their drop box, and the friend can download the files from
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the user’s account. The friend must pay to download the
files. According to certain embodiments, the user/uploader
may be given some form of credit for creating an interest in
the music.

[0130] Therefore, example embodiments include methods
that include allowing a guest user to access a predetermined
subset of files, which access is authorized by a registered
user of a peer-to-peer network; wherein the guest user may
preview one or more file in the subset of files; and wherein
the guest user may purchase one or more file in the subset
of files. The access may be granted in a variety of ways, such
as by a dynamic link sent to the guest user by email. The
guest user may be allowed to preview the file, for example
by streaming samples of the files or viewing read only
versions of the files to avoid additional ephemeral fees
charged by content owners. It is also contemplated that
either user be able to create a temporary playlist, for
example by “dragging and dropping” clicking an “add to
playlist” button or by highlighting, copying and pasting at
least one link into the buffer. This playlist may interface with
an audio player which would play the sample links and
would also allow the member to play songs already in their
library. The guest user may be prompted with instructions to
purchase or redeem the files over a peer-to-peer network,
download the file later, or purchase the files through a
premium content provider. The buffer may connect to the
user’s personal database allowing them to also listen to
and/or view files previously created or acquired. Users may
create a plurality of playlists, and may be prompted to save,
edit or delete playlists.

[0131] Example methods may include requiring payment
for the download from the guest user or the registered user.
Optionally, the registered user or guest user may prepay for
the download. The one or more files may be downloaded
directly from the registered user, for example if the regis-
tered user is logged into the system. But it is contemplated
that the one or more files may be downloaded from a third
user, for example if the registered user if not logged onto the
system. Thus, according to these embodiments, the guest
user can see and have at least some access to a registered
user’s playlist, but the actual downloaded file may come
from a third user.

[0132] Tt is also contemplated that protections may be
provided for a member to invite certain friends to view only
particular drop boxes or their personal playlists lists of files,
without gaining complete access to other drop boxes or files,
or to the complete account. It may also be possible for more
than one friend to view or access the drop box at a time, or
for the friend to access the drop box in the event the
member/uploader logs off.

[0133] It is further contemplated that a member can create
a drop box or other list of one or more files, and send an
email to friends that forwards samples of those files (e.g.,
snippets of the file or the entire file) to the friends or a link
to the member’s drop box. A link or way in which the friends
can download the files may be provided. The Uploading
member might also be prompted to purchase the files for the
downloading member through a pre-payment method.

[0134] Example embodiments include a computer read-
able program product including a computer readable
medium and a program that allows a first user to create lists
of files, for which a second user may have limited access,
and may be able to purchase for download.
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[0135] There are several ways that a member could share
files obtained through this service outside the system to try
to avoid payment. These include, but are not limited to:
sending the file via E-mail, Instant Messenger, burning to
disc, and hard-drive swapping. To protect the content own-
er’s intellectual property in these circumstances, example
embodiments would “tag” purchased files with the most
recent owner’s information. If the file is transferred outside
the system showing a gap in ownership without payment to
the content owners, the file may display a prompt when
opened to inform the recipient that the file has been improp-
erly transferred. This prompt may or may not include by way
of non-limiting example; information about the previous
owner, a link to the service where the recipient can sample
the file, a message from the sender to announce that they are
receiving the file as a gift, a message that informs the
recipient that the file will be disqualified from receiving
incentive credits or points, instructions to purchase the file
legally, a warning about the potential risks of malicious
software that may be transferred to their computer when
opening a file that has been improperly traded outside the
system, advertising, and/or other information. An example
embodiment may use files “wrapped” in digital rights man-
agement (DRM) protection to control the sampling, use, or
further distribution of the file.

Example 6

[0136] Chat Rooms may be available on the website or
client software, for example in different genres and in
different artist sections, allowing consumers to communicate
instantly with questions about different music and allowing
personalized trades to be made. These chat rooms may
operate as songs are played over an online radio station. The
online radio station may be ad supported or ad free. As music
is playing on the online radio station, a link may be provided
on the audio or video player indicating the name of the artist
and song, allowing members to quickly download the song
that is playing, or any of the recently played songs from
either the premium download store, or the peer to peer
network (e.g., the last 10 songs may be listed with links to
download any of those songs). Which online radio station is
playing may vary for example based on a member’s music
preference as inputted by the member, as determined based
on previous downloads, or depending on which chat rooms
the member is in. Similar links could be available on the web
site to link directly to a peer-to-peer network.

[0137] Members may be able to post reviews of their
favorite artists or genres of music and other unique music
that exists in their collection. Consumers would click on the
links in these reviews and go straight to that member’s hard
drive to download those tracks.

[0138] It is contemplated that members may be able to be
a DJ for example, by sending a file having them talk over the
introduction of a song, phoning in their request, or sending
a separate clip that would be added before the song starts.

Example 7

[0139] A “This Lane Closed” feature may be used by a
member to turn file sharing off without interrupting down-
loads in process. This would allow any downloads in process
to be completed, but not allow any new downloads to begin.
FIGS. 12, 13 and 14 are non-limiting examples of possible
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screen shots of various stages of “this lane closed” features
according to example embodiments. If the user logs off
before downloads in process are completed, they will not
receive credit for those interrupted partial downloads. The
member may select this option, for example, when the
member is getting ready to log off of the P2P network. As
depicted in FIG. 12, the user may have an option of clicking
on a “lane closing on/off” button. Alternatively, a “This Lane
Closed” feature may be automatically implemented simply
by the user beginning a logging off or shutting down
process. Accordingly, in example methods, in a process of
the second user logging off, any transactions in progress may
be permitted to be completed, but no new transactions
involving the second user may be permitted to begin. Any
first users may be informed that the second user is logging
off and the second user’s files are unavailable for download.
Such notifications that a lane closing is in progress or
completed are depicted in FIGS. 13 and 14

[0140] Accordingly, example embodiments include a
computer readable program product including a computer
readable medium and a program that allows a user to turn
file sharing off without interrupting downloads in process
and allowing any downloads in process to be completed, but
not allow any new downloads to begin.

Example 8

[0141] According to further example embodiments, bit-
torrent may be used to speed up downloads by transferring
different segments of a file from different members.
Although it may be simpler when one member is being
compensated for providing a file, it may be feasible to divide
compensation among two or more members. The present
methods, programs, systems and the like may be modified to
utilize bit-torrent, as would be apparent to those skilled in
the art.

Example 9

[0142] This example sets forth various methods of vari-
able pricing of files according to different example embodi-
ments.

[0143] According to example embodiments, the prices
have a common denominator, such as 25¢ or 50¢. Thus, the
prices of various files may be as follows:

[0144] 25¢
[0145] 50¢
[0146] 75¢
[0147] $1.00 $1.25
[0148] $1.50
[0149] $1.75
[0150] $2.00 (e.g., Videos And Ring Tones); or
[0151] 50¢
[0152] $1.00
[0153] $1.50
[0154] $2.00
[0155] $2.50
[0156] $3.00
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[0157] $3.50
[0158] $4.00
[0159] 1t is contemplated, that the pricing structure may

vary somewhat from the common denominator, for example
by selling files for 25¢, 50¢, 75¢ and 99¢ and be within the
scope of the present invention.

[0160] In embodiments where various prices are used for
different files, different credits or points may be earned by
the downloader depending on the file purchased and the
price of that file. Examples of points or credits earned for
various files may be as follows:

[0161] Purchase 1 file @ 25¢=Receive 1 File Point
[0162] Purchase 10 files @ 25¢=10 File Points (1 Silver
Credit)

[0163] Purchase 20 files @ 25¢=20 File Points (1 Gold
Credit)

[0164] Purchase 1 file @ 50¢=2 File Points

[0165] Purchase 5 files @ 50¢=10 File Points (1 Silver
Credit)

[0166] Purchase 10 file @ 50¢=20 File Points (1 Gold
Credit)

[0167] Purchase 1 file @ 75¢=3 File Points

[0168] Purchase 4 files @ 750=12 File Points (1 Silver
Credit+2 File Points)

[0169] Purchase 7 files @ 75¢=21 File Points (1 Gold
Credit+1 File Point)

[0170] Purchase 1 file @ $1.00=4 File Points

[0171] Purchase 3 files @ $1.00=12 File Points (1 Silver
Credit+2 File Points)

[0172] Purchase 5 files @ $1.00=20 File Points (1 Gold
Credit)

[0173] Purchase 1 file @ $1.25=5 File Points

[0174] Purchase 2 files @ $1.25=10 File Points (1 Silver
Credit)

[0175] Purchase 4 files @ $1.25=20 File Points (1 Gold
Credit)

[0176] Purchase 1 file @ $1.50=6 File Points

[0177] Purchase 2 files @ $1.50=12 File Points (1 Silver
Credit+2 File Points)

[0178] Purchase 4 files @ $1.50=24 File Points (1 Gold
Credit+4 Points)

[0179] Purchase 1 file @ $1.75=7 File Points

[0180] Purchase 2 files @ $1.75=14 File Points (1 Silver
Credit+4 File Points)

[0181] Purchase 3 files @ $1.75=21 File Points (1 Gold
Credit+1 File Point)

[0182] Purchase 1 file @ $2.00=8 File Points

[0183] Purchase 2 files @ $2.00=16 File Points (1 Silver
Credit+6 File Points)

[0184] Purchase 3 files @ $2.00=24 File Points (1 Gold
Credit+4 File Points)
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[0185] In embodiments where various prices are used for
different files, different credits or points may be earned by
the uploader depending on the file purchased and the price
of that file. Examples of points or credits earned for various
files may be as follows:

[0186] Sell 1 file @ 25¢=5 File Points
[0187] Sell 2 files @ 25¢=10 File Points (1 Silver Credit)

[0188] Sell 3 files @ 25¢=15 File Points (1 Silver Credit+5
File Points)

[0189] Sell 4 files @ 25¢=20 File Points (1 Gold Credit)
[0190] Sell 1 file @ 50¢=10 File Points (1 Silver Credit)
[0191] Sell 2 files @ 50¢=20 File Points (1 Gold Credit)
[0192] Sell 3 file @ 50¢=30 File Points (1 Gold+Silver)
[0193] Sell 4 files @ 50¢=40 File Points (2 Gold Credits)

[0194] Sell 1 file @ 75¢=15 File Points (1 Silver+File 5
Points)

[0195] Sell 2 files @ 75¢=30 File Points (1 Gold+1 Silver)

[0196] Sell 3 files @ 75¢=45 File Points (1 Gold+1
Silver+5 File Points)

[0197] Sell 4 files @ 75¢=60 File Points (2 Gold Credits)
[0198] Sell 1 file @ $1.00=20 File Points (1 Gold Credit)

[0199] Sell 2 files @ $1.00=40 File Points (2 Gold Cred-
its)
[0200]
its)
[0201] Sell 4 file @ $1.00=80 File Points (4 Gold Credits)

[0202] Sell1 file @ $1.25=25 File Points (1 Gold Credit+5
File Points)

[0203] Sell 2 files @ $1.25=50 File Points (2 Gold+1
Silver)

[0204] Sell 3 files @ $1.25=75 File Points (3 Gold+1
Silver=5 File Points)

[0205] Sell 4 files @ $1.25=100 File Points (4 Gold
Credits) ($1.00 Store Credit)

Sell 3 files @ $1.00=60 File Points (3 Gold Cred-

[0206] Sell 1 file @ $1.50=30 File Points (I Gold+1
Silver)

[0207] Sell 2 files @ $1.50=60 File Points (3 Gold Cred-
its)

[0208] Sell 3 files @ $1.50=90 File Points (4 Gold+1
Silver)

[0209] Sell 4 files @ $1.50=120 File Points (6 Gold

Credits)

[0210] Sell 1 file @ ( $1.75=35 File Points (1 Gold+1
Silver+5 File Points)

[0211] Sell 2 files @ $1.75=70 File Points (3 Gold+l
Silver)

[0212] Sell 3 files @ $1.75=105 File Points (5 Gold+5 File
Points)

[0213] Sell 4 files @ $1.75=140 File Points (7 Gold
Credits)
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[0214] Sell 1 file @ $2.00=100 File Points (5 Gold Cred-
its)

[0215] Sell 2 files @ $2.00=200 File Points (10 Gold
Credits)

[0216] Sell 3 files @ $2.00=300 File Points (15 Gold
Credits)

[0217] Sell 4 files @ $2.00=400 File Points (20 Gold
Credits)

[0218] According to certain embodiments, a certain num-
ber and/or type of points may be redeemable for a certain
amount of store credit. For example, 100 points may be
redeemable for one dollar of store credit.

[0219] Similarly, a certain number and/or type of points
may be redeemable for files. The following is an example of
a way in which credits may be redeemed for files.

[0220] 25¢ (Redeem with 1 Silver Credit)
[0221] 50¢ (Redeem with 1 Gold Credit)

[0222] 75¢ (Redeem with 1 Gold, and 1 Silver)
[0223] $1.00 (Redeem with 2 Gold Credits)
[0224] $1.25 (Redeem with 2 Gold and 1 Silver)
[0225] $1.50 (Redeem with 3 Gold Credits)
[0226] $1.75 (Redeem with 3 Gold and 1 Silver)
[0227] $2.00 (Redeem with 4 Gold Credits)

[0228] Files may also be traded for store credit, for
example as follows:

[0229] Trade 1 File @ 25¢=5 Store Points

[0230] Trade 1 File @ 50¢=10 Store Points (1 Store
Credit)

[0231] Trade 1 File @ 75¢=15 Store Points

[0232] Trade 1 File @ $1.00=20 Store Points (2 Store
Credits)

[0233]

[0234]
Credit)

[0235]

[0236]
Credits)

Trade 1 File @ $1.25=25 Store Points
Trade 1 File @ $1.50=30 Store Points (3 Store

Trade 1 File @ $1.75=35 Store Points
Trade 1 File @ $2.00=40 Store Points (4 Store

[0237] According to example embodiments, certain rules
may be set up, for example to optimize profitability or to
provide various incentives. Examples of such rules include
one or more of the following: (1) store points cannot be
redeemed for files; (2) content providers requiring a certain
percentage of the purchase price or profit, cannot sell their
files or set a price that is less than a certain amount (such as
$1, as depicted in FIG. 15 where the content owners are
receiving over 60% in royalties); (3) for trades for small
amounts, such as less than $1, the downloader must set up
a paypal or similar account with a minimum balance or pay
a transaction fee. Another example of a possible rule, is that
members who wish to remain anonymous cannot redeem
credits for merchandise because the user must be identified
to receive shipments. Yet another example of a possible rule
in accordance with example embodiments is that members
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who log off without first enabling the “lane closing” feature
and allowing downloads in process to be completed will not
receive credit for those downloads.

[0238] According to example embodiments, a rule may be
implemented that would disqualify members from receiving
incentive points for files that are obtained from the service
and shared outside the system without payment to the
content owners. Certain embodiments may disqualify only
the recipient of the file from receiving incentive credits or
points for future use of that file. Other embodiments may
disqualify both the uploader and the downloader of the file.
Other options may include, suspending the account of the
sender, or disabling their file(s) and/or their account(s)
completely.

[0239] A further example of rules may be implemented
when a member shares a file with a guest using a drop box
feature. In these embodiments, the member receives “pur-
chase points” when they prepay in cash for a file, even if
they are not online when the file is retrieved. Uploaders also
receive credits (e.g., half credits) for each file they share, but
only if they are online to upload the file at the time it is
retrieved. This incentive keeps more members on the system
sharing and supplying music for others. Finally, members
sharing files receive purchase points only when they pur-
chase the files with cash, but not when they use credits to
redeem a file.

[0240] Different ways in which one can earn different
amounts and kinds of credits may be as follows:

[0241] Trading Rates and Earning Files

[0284]
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[0264] Sell 2 Files @ 25¢+3 Files @ 50¢ (4 Silvers)
[0265] Sell 4 Files @ 50¢ (2 Golds)
[0266] One Dollar Twenty Five Cent Files
[0267] Purchase 10 Files @ $1.25
[0268] Sell 2 Files @ $1.25 (2 Golds+1 Silver)
[0269] Sell 10 Files @ 25¢ (5 Silvers)
[0270] Sell 8 Files @ 25¢+1 File @ 50¢ (5 Silvers)
[0271] Sell 6 Files @ 25¢+2 Files @ 50¢ (5 Silvers)
[0272] Sell 4 Files @ 25¢+3 Files @ 50¢ (5 Silvers)
[0273] Sell 2 Files @ 25¢+4 Files @ 50¢ (5 Silvers)
[0274] One Dollar Fifty Cents
[0275] Purchase 10 Files @ $1.50
[0276] Sell 2 Files @ $1.50 (3 Golds)
[0277] Sell 4 Files @ 75¢ (3 Golds)
[0278] Sell 12 Files @ 25¢ (6 Silvers)
[0279] Sell 10 Files @ 25¢+1 File @ 50¢ (6 Silvers)
[0280] Sell 8 Files @]25¢+2 File @ 50¢ (6 Silvers)
[0281] Sell 6 Files @ 25¢+3 Files @ 50¢ (6 Silvers)
[0282] Sell 4 Files @ 25¢+4 Files @ 50¢ (6 Silvers)
[0283] Sell 2 Files @ 25¢+5 Files @ 50¢ (6 Silvers)

Although certain specific embodiments have been

[0242]
[0243]
[0244]
[0245]
[0246]
[0247]
[0248]
[0249]
[0250]
[0251]
[0252]
[0253]
[0254]
[0255]
[0256]
[0257]
[0258]
[0259]
[0260]
[0261]
[0262]
[0263]

Sell 1 file @ 25¢=" Silver Credit

Sell 2 files @ 25¢=1 Silver Credit

Sell 1 file @ 50¢=1 Silver Credit

Sell 2 files @ 50¢=1 Gold Credit

Sell 1 file @ $1=1 Gold Credit

Pricing—25 Cents Files (Silver Credit)
Purchase 10 files @ 25¢

Sell 2 Files @ 25¢

Sell 1 File @ 50¢

50 Cent Files (Gold Credit)

Purchase 10 files @ 50¢

Sell 2 Files 50¢

Sell 1 File @ $1

75 Cent Files

Purchase 10 files @ 75¢

Sell 6 files @ 25¢ (3 Silvers)

Sell 2 files @ 50¢+2 Files @ 25¢ (1 Gold+1 Silver)
One Dollar Files

Purchase 10 Files @ $1

Sell 8 Files @ 25¢ (4 Silvers)

Sell 6 Files @ 25¢+1 File @ 50¢ (4 Silvers)
Sell 4 Files @ 25¢+2 Files @ 50¢ (4 Silvers)

described, many additional modifications and variations
would be apparent to those skilled in the art. For example,
member credits could be redeemed for cash instead of music
and merchandise, or, the artist bonus could be excluded
entirely. However, distributing a direct bonus to an artist
would encourage them to license their catalogs and build
good faith. For at least these reasons, it is believed that the
present programs provide superior models, without ruling
out cash distributions to members or exclusion of the artist
bonus program. It is therefore to be understood that embodi-
ments may be practiced other than as specifically described.
Thus, the present embodiments should be considered in all
respects as illustrative and not restrictive.

What is claimed is:
1. A file sharing method comprising

receiving a request from a first user for at least one file;
searching for a second user possessing a copy of said file;

allowing said first user to download said file from a
second user possessing a copy of said file, provided that
if the file is tagged with information capable of iden-
tifying at least one prior owner of the file, the file tag
does not show a gap in ownership where one or more
content owners were not compensated;

processing a debit of an account corresponding to said
first user;

processing a credit of an account corresponding to said
second user; and

processing a license fee to at least one content owner of
said file.
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2. The method of claim 1, wherein said searching includes
searching for a digital fingerprint associated with a file.

3. The method of claim 1, further comprising compen-
sating at least one artist associated with said file.

4. The method of claim 1, wherein the at least one file is
selected from the group consisting of music, movies, games,
video games, television programs, videos, podcasts, soft-
ware, advertisements, artwork, ring tones, literature and
photos.

5. The method of claim 1, wherein at least one of said
charging and processing steps is conducted within a secure
website.

6. The method of claim 1, wherein said request from said
first user is received by the user clicking on a dynamic link.

7. The method of claim 1, further comprising determining
whether at least one of said users has updated virus software
before allowing said first user to download said file.

8. The method of claim 1, further comprising scanning
said file for malicious files before allowing said first user to
download said file.

9. The method of claim 1, wherein in a process of said
second user logging off, any transactions in progress are
permitted to be completed, but no new transactions involv-
ing the second user are permitted to begin.

10. The method of claim 1, wherein at least one of said
users is alerted by a prompt if a file tag shows a gap in
ownership.

11. The method of claim 1, wherein at least one of said
users is alerted by a prompt if the file has been altered from
the original digital fingerprint.

12. A file sharing method comprising

receiving a request from a first user for at least one file;
searching for a second user possessing a copy of said file;

allowing said first user to download from a second user
possessing a copy of said file;

charging a first user money or credits from an account for
said file;

processing a credit of an account corresponding to said
second user; and

processing a license fee to at least one content owner of
said file;

wherein one or more of said users is disqualified from
receiving credits for files tagged with information
capable of identifying at least one prior owner of the
file, where the tagged files show a gap in ownership.
13. The method of claim 12, further comprising, down-
loading a copy of said file from a premium content provider
if a second user possessing a copy of said file is not
identified.
14. The method of claim 12, further comprising compen-
sating at least one artist associated with said file.
15. The method of claim 12, wherein the at least one file
is selected from the group consisting of music, movies,
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games, video games, television programs, videos, podcasts,
software, advertisements, artwork, ring tones, literature and
photos.

16. The method of claim 12, wherein at least one of said
charging and processing steps is conducted within a secure
website.

17. The method of claim 12, wherein said request from
said first user is received by the user clicking on a dynamic
link.

18. The method of claim 12, further comprising deter-
mining whether at least one of said users has updated virus
software before allowing said first user to download said file.

19. The method of claim 12, further comprising scanning
said file for malicious files before allowing said first user to
download said file.

20. The method of claim 12, wherein in a process of said
second user logging off, any transactions in progress are
permitted to be completed, but no new transactions involv-
ing the second user are permitted to begin.

21. The method of claim 12, wherein at least one of said
users is alerted by a prompt if a file tag shows a gap in
ownership.

22. The method of claim 12, wherein at least one of said
users is alerted by a prompt if the file has been altered from
the original digital fingerprint.

23. A system comprising

a server coupled to a database;

wherein said database includes information regarding
available files from one or more members of a peer-
to-peer network;

wherein the server is adapted to monitor exchanges
between the members of the network, and adapted to
control said exchanges such that only authorized files
may be exchanged between end users; and

wherein the server includes software capable of providing
a digital fingerprint for each file, and capable of scan-
ning files for a digital imprint.

24. The system of claim 23, wherein said server is further
adapted to control exchanges such that files tagged with
information capable of identifying at least one prior owner
of' the file, may only be exchanged between end users, when
the file tag does not show a gap in ownership.

25. The system of claim 23, wherein said server is further
adapted to provide incentives to end users for the exchange
of files, and wherein when said files are tagged with infor-
mation capable of identifying at least one prior owner of the
file, said incentives are only provided for the exchange of
files having a file tag that does not show a gap in ownership.

26. The system of claim 23, wherein at least a portion of
an exchange between users is conducted within a secure
website.

27. The system of claim 23, wherein an exchange is
requested by a user clicking on a dynamic link.
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